
Why Use 
A Local 

Realtor?

Homebuyer 
Inspection 

Tips

Redefining 
55+  Active 
Adult Living

Preparing 
Your Home 

For Sale

Homebuyer’s Guide

 Special Supplement to

With Special Thanks to

March 2020



HOMEBUYER’S GUIDE Delaware Gazette2    Saturday, March 14, 2020

Delaware County Board of REALTORS
21 N. Sandusky St. | Delaware, Ohio 43015
(740) 363-3227 | FAX: (740) 363-3227

O
H

-7
01

77
70

6

 DELAWARE COUNTY BOARD OF REALTORS® 2020 AFFILIATE ROSTER
BUILDERS

GLADMAN BUILDERS, INC.
Don Gladman
ROCKFORD HOMES
Michelle Erickson, Julie Hykes

CLEANING
THE MODERN MAID, LLC
Amanda Owens 
DRY STEP CARPET CARE, LLC
Laurie Mooney

LAWN CARE
HOFFMAN LAWN & LANDSCAPE 
CO., LLC
Nate Ho� man

INSPECTORS
ACCU-PRO, INC.
Steve Kaple
AMERISPEC INSPECTION SERVICES
Stephen P. Carter 

BENCHMARK ENVIRONMENTAL 
LABS, INC.
Bill Sapsara
DEEP DIVE HOME INSPECTION, LLC
Arthur Horinek 
MASTER BUILDING INSPECTORS
Pat Bruce 

INSURANCE
BOLTON INSURANCE AGENCY
Denny Bolton , Kenidi Backensto
SHELTER INSURANCE
Alicia Maitland. Sherry Walther

LAW OFFICES
WILLI LAW OFFICE, LLC
Julie Murawski, Kaye P. Willi, 
Mark Willi 

LENDERS
THE EQUITABLE MORTGAGE CORP.
Steve “Stas” Stasiulewicz
EQUITY RESOURCES, INC.
Crystall Crall 

FAHEY BANK
Sherod McGuire, Lois G. Pinnick, 
Jamie Ri� e
FIDELITY FEDERAL 
SAVINGS & LOAN
William Eldridge, Rick VanHouten
FIRST COMMONWEALTH 
MORTGAGE
Nancy Garrabrant 
FIRST FEDERAL 
COMMUNITY BANK
Bill Channell, Stephen Harless, Eric 
Savidge
HALLMARK HOME MORTGAGE
Evonne Davies
REVOLUTION MORTGAGE
Joe Frank, Mike Prozy, Mitchell Prozy, 
Jamie Szanati
THIRD FEDERAL SAVINGS & LOAN
Andrea Elliott, Michael Vogel
UNION HOME MORTGAGE
LuAnn Forman
WRIGHT PATT CREDIT UNION

Julie Horvath, Todd Leibold

MAINTENANCE/REPAIRS
DO IT ALL HANDYMAN 
SERVICES, LLC
Fred Durant
EMERGENCY PLUMBING 
SERVICES, LLC
Jennifer Rose
TLT SERVICES 
“Interior Painting”
Travis Tropp

RADON TESTING
RADON WIZARD
John C. Hillard

TITLE COMPANIES
LANDSEL TITLE AGENCY, INC.
Jon Lindahl
NORTHWEST TITLE
Debbie Leach, Matt A. Teliak
TITLE FIRST AGENCY
Karen Evans 

VALLEY TITLE & 
ESCROW AGENCY, INC.
Carolyn Kay Riggle, � ad Rieger 

MISCELLANEOUS
BEES ESTATE SALES
Beth Bryant
BOARD & BATTEN REAL 
ESTATE PHOTOGRAPHY
Wes Mosley
COHATCH 
Laurie Lendon 
GOTCHA COVERED
Rebecca O’Meara 
BURR OAK COMMONS-
TREPLUS COMMUNITIES
Melissa Giza, � omas Weiss 
MATTRESS BY APPOINTMENT 
OF CENTRAL OHIO
Monika Torrence 
REDWOOD
Aarika � ornberry, Kelly Jenkins 

dcbrohio.com

 DELAWARE COUNTY BOARD OF REALTORS® 2020 REALTOR MEMBERSHIP ROSTER
ACHIEVERS ELITE 
REALTY, LLC 
Rebecca Newland 
BERKSHIRE HATHAWAY 
HOME SERVICES, 
CALHOON COMPANY 
REALTORS
Debra A. Crecelius
BERKSHIRE HATHAWAY 
HOME SERVICES, 
PROFESSIONAL REALTY
David S. Mussari
BETTER HOMES & 
GARDENS BIG HILL 
Je� rey L. Owens, Cris 
Riedmiller, Toni A. 
Anspaugh, Beverly S. 
Barcus, Erik Irodion Boeriu, 
George Craig Brinkmoeller, 

Cheryl L. Davis, Carlee Lynn 
Ferguson, Linda “Missy” 
Fillinger, Beth A. Fisher, 
Janelle Gasaway, Douglas 
Keith Gruber, Debra Hayes, 
Kimberly Hilderbrant, 
Suzan Mae Jackson, Lisa 
D. Klingel, Lori Little-
Levenson, Rebecca Wood-
Meek, Michelle R. Neville, 
Angelia Ours, Stephanie 
Jane Steinbeck, Sara Tuttle, 
Stephanie J. VanGundy, 
Niki L. Monroe 
C.G. BOYCE REAL 
ESTATE CO. 
Toby Boyce 
COLDWELL BANKER 
KING THOMPSON

Julie R. Guy-Schrienk, 
Jennifer A. Davis, Diane 
Millhoan, Darla Marie 
Quail, Teresa J. Watkins, 
Newton Burris, Brad Brandt, 
Shelley L. Davis, Barbara 
B. Lach 
CUTLER REAL ESTATE
James H. Camp, Janelle Blue 
J.W. CUTLER & 
ASSOCIATES 
REALTY, INC.
Je� rey W. Cutler, Alan 
Cea, Robert Ciotola, Verna 
Carolynn DiPietro, Ryan 
R. Duling, Steven Edward 
Green, Bettye Claire Jolli� , 
� omas A. Lawson, Brian 
K. Lee, April Ann Scowden, 

James E. Ullman, Jason E. 
Ullman, Jon W. Ullman, 
Diane C. Walter, Andrew 
T. Warnock, Barbara J. 
Wiggins, Aaron S. Docie
FORMAN, REALTORS
Mike Forman, Stephen 
V. Barbeau, Jennifer I. 
Fielding, Jody A. Forman, 
Laura Conley Forman, 
Martin J. Forman, Bobie 
Lee Goodman, Michael T. 
Pankuch, Donald L. Poland, 
Kelly Ann Forman Roberto, 
Jodie Lee Snider, Linda E. 
Wehrle 
HER REALTORS
Lousie E. Potter, Heather R. 
Kamann, Cara L. Larsen, 

Cindy Marks, Michelle 
Monastra, Eric D. Moulton, 
Debbie E. Spentho� , Jeremy 
Carpenter, James Cress, 
Julian Montunnas, Ed 
Robson, Diana M. Shumway, 
Amy L. Dawson-Smith, 
Donna M. Travis, Kurt B. 
McCurdy, Terri Ross 
HOWARD HANNA 
JC MEYER REALTORS
Ti� any S. Meyer, Robert 
H. McCarthy, Jr., Linda J. 
Sexton, Beverly J. Spain 
HOWARD HANNA 
REALCOM REALTY
Je� ery D. Dunahue, Marilu 
A. Sochor, Jose E. Viri-
Dunahue, Kristie Garner

KELLER REALTORS
George W. Keller, Craig W. 
Keller, Brad Keller
KELLER WILLIAMS 
CAPITAL PARTNERS 
REALTY, LLC
H. Lorraine Molnar, Amy 
Beth Brigner, Georgia Hart, 
Mary Lou Waldron, Gina 
M. Breglia, Shannon M. 
Brewster, Jay R. Waldron, 
Kerry Cantrell, Zachary S. 
Cantrell
KELLER WILLIAMS 
CONSULTANTS 
REALTY, LLC
Joan B. Brant, Carl E. 
Ho� man, III, Ryan D. 
Reynolds 

KELLER WILLIAMS 
GREATER COLUMBUS 
REALTY, LLC 
Mark A. Sullivan, 
Sandy Frey
PRICE REALTY
James E. Price, Kimberly 
M. Brady, Jennill C. Curren, 
Robert S. Green, R. Anne 
McMullen, Douglas J. Price, 
Gregory J. Price 
RE/MAX AFFILIATES
Je�  Gongwer 
WIGTON REAL ESTATE 
& AUCTION CO.
Larry C. Wigton, Collin E. 
Howard, Wesley L. Wigton, 
John P. Ruckman 
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When it comes to real estate you 
have heard the saying location, 
location, location. The same logic 
holds true when looking for a 
Realtor. A local Realtor knows 

the area and is able to guide 
homebuyers and sellers through a 
property transfer with ease.  

 Realtors understand buying and 
selling a home is often the largest 

single purchase or sale people 
make in their lifetime. As important 
as a trusted doctor or mechanic, 
having a Realtor you trust and can 
depend on, will ensure your home 

buying or home selling process 
goes smoothly.  

 Delaware County is fortunate 
to have a local Board of Realtors. 
The members of the Delaware 
County Board of Realtors are 
dedicated to helping buyers 
and sellers in Delaware County.  
DCBR is made up of Realtors, 
lenders, inspectors, contractors 
and business professionals 
who help with the buying and 
selling process of property. 
These individuals have a wealth 
of knowledge regarding the 
county and the community. Local 
Realtors have information about 
houses but they also know about 
area neighborhoods and Home 
Owner’s Associations. 

If you are a first time homebuyer 
or a last time homebuyer, local 
Realtors have connections to 
local mortgage lenders. These 
are trusted lenders, able to 
provide competitive mortgage 
rates and explain the mortgage 
process. These lenders come 
recommended by clients who rave 
about their service.  

It is recommended homebuyers 
have a home inspection prior to 
purchasing a new home. A local 
Realtor can assist homebuyers 
with a list of trusted home 
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should add more 
exterior light to their 
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Buying or selling a home??   Let the Hometown Experts at Price Realty help you!!
740 363-9911   Proudly serving Delaware and Central Ohio for 25 years!!

Price Realty
“In this fast paced real estate market, now more than ever,  
you need an expert on your side.  Let one of the experts at   

Price Realty assist you with the sale, or purchase of your home!!”

Anne McMullen
740-272-0263

Kim Brady
740-362-0733

Jennill Curren
740-972-1259

Jim Price
740-272-7231

Greg Price
740-272-8641

Doug Price
740-272-7768

inspectors who work in the area. 
In the event a home inspection 
finds a problem needing 
addressed, a local Realtor has 
access to local contractors to 
assist with timely repairs. 

Local Realtors are invested in 
the community and they have 
a reputation to uphold. They 
will run into their clients at the 
grocery store, restaurants, 
parades, sporting events and 
other local venues. Local 
Realtors realize they MUST 
provide the best customer 
service in the industry. 

Members of the DCBR help 
buyers and sellers in Delaware 
County. They also give back 
to the community in many 
ways. You can find DCBR 
members participating in the 
Main Street Delaware activities. 
Most recently the Chocolate 
Walk. Members are in the local 

parades, sponsor ball teams, 
and help with community 
cleanup projects. DCBR 
participates in an annual blood 
drive for the Red Cross, a Bowl-
a-thon that has raised well over 
$100,000 for local HOSPICE, 
and supports local 4-H. DCBR’s 
annual holiday lighting contest 
has been going on for over 30 
years. Last year DCBR hosted 
its first annual festival of trees 
auction to support a coat drive 
for area schools. 

The DCBR office is located at 
21 N. Sandusky St. in Delaware. 
Their meeting room holds up to 
75 people and is available to rent 
for $25 an hour. Contact Cheryl 
Inscho the Executive Officer of 
the board at 740-363-3227 for 
information about the DCBR. 
Visit the DCBR website at www.
dcbrohio.com to find a local 
Realtor who can help. 

Devices are everywhere. 
According to a recent visual 
networking index forecast from 
Cisco, by 2021, there will be 
four networked devices and 
connections per person across 
the globe. Those figures are even 
greater in North America, where 
Cisco estimates each person will 
have 13 networked devices and 
connections by 2021.

With all those devices, it’s no 
surprise that a greater number of 
people are embracing the smart 
home movement. Those who have 
yet to jump on the bandwagon 
can benefit from learning more 
about smart homes and why it’s 
intelligent to have a smart home

What is a smart home?
According to SmartHomeUSA.

com, the term “smart home” 
is commonly used to define 
residences in which appliances, 
lighting, heating and cooling 
units, televisions, computers, 
entertainment systems, and 
security systems are capable of 
communicating with one another. 
Each of these components can be 
controlled remotely, typically via a 
smartphone.

Why is it smart to have a smart 
home?

The benefits of a smart home 
are numerous, and will likely only 
multiply as people utilize more 
devices.
•	 Time: A recent joint survey 

from CNET and Coldwell 
Banker found that 57 percent 
of Americans say that smart 
home technology saves them 
an average of 30 minutes 
per day. That’s an especially 
beneficial advantage for busy 

parents and/or professionals 
who find it difficult to 
juggle all of their daily 
responsibilities.

•	 Money: Another benefit to 
smart homes is their cost 
savings. Because devices 
can be controlled remotely, 
smart home owners can 
adjust the temperatures on 
their heating and cooling 
units while away from 
home. That means they can 
arrive home each night to a 
comfortable home without 
having to run their HVAC 
systems all day while no one 
was home. In fact, the CNET/
Coldwell Banker survey found 
45 percent of Americans say 
that smart home products 
save them an average of 
$98.30 each month.

•	 Investment: Whether you’re 
a developer or a single-family 
homeowner, real estate is an 
investment. Making a home 
as appealing to prospective 
buyers as possible is a great 
way to get a better return on 
your real estate investment. 
The CNET/Coldwell Banker 
survey found that 81 percent 
of buyers would be more 
likely to buy a home if smart 
home products were already 
installed. That can make 
the market for your home 
more competitive, ultimately 
earning you more money at 
resale.

Smart homes are both 
the present and the future. 
Homeowners who want to make 
their homes more livable today 
and more marketable tomorrow 
should consider investing in 
smart home products. 

Why it’s smart to  
have a smart home
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Real estate transactions often 
involve significant amounts of 
money. As a result, it’s common 
for both buyers and sellers to 
enlist the services of a host of 
professionals with real estate 
experience. 

Both buyers and sellers may 
work with real estate agents and/
or real estate brokers en route 
to buying or selling their homes. 
Agents and brokers are not one 
and the same, and there are some 
important distinctions between the 
two.

Real estate agent
According to Realtor.com, real 

estate agents are professionally 
licensed individuals who can help 
both buyers and sellers. Agents 
also may help property owners 
rent their homes. The amount of 
training real estate agents need 
to earn their licenses varies by 
state. Once individuals finish 
their required training, they must 
take a written exam that tests 
their knowledge of federal real 
estate laws and general principles 
as well as the laws specific to 
the state in which they want to 
become licensed. Only after 
passing this exam do individuals 
become recognized real estate 
agents. Investopedia notes that 

achieving agent status is the 
starting point for most real estate 
professionals.

Real estate broker
Real estate brokers are 

those professionals who have 
continued their education past 
the agent level and obtained a 
broker’s license. Each state has 
its own requirements in regard to 
becoming a licensed broker, but 
education and examinations are 
necessary regardless of where a 
person lives. 

Realtor.com notes that the extra 
coursework to earn a broker’s 
license focuses on various topics, 

including ethics, contracts, taxes, 
and insurance. Agents may 
learn about these topics as well, 
but coursework for prospective 
brokers goes into more depth than 
it does at the agent level.

Brokers also will study and 
learn about legal issues in regard 
to real estate. The legal issues 
brokers may learn about include 
brokerage operations, real 
estate investments, construction, 
and property management. 
Requirements vary, but Realtor.
com notes that brokers often 
must work as licensed real estate 
agents for no less than three 
years before they can earn their 

broker’s license.
There is more than one type 

of real estate broker. Principal/
designated brokers oversee all 
agents at a given firm and ensure 
the agents act in compliance with 
all real estate laws. Managing 
brokers tend to focus on the hiring 
and training of agents. Associate 
brokers have their broker’s 
license but work directly under a 
managing broker.

Real estate agents and brokers 
can help buyers, sellers and 
investors successfully navigate 
real estate transactions, and each 
can serve their clients in different 
ways. 

What are the 
differences 
between 
real estate 
agents and 
brokers? 
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Exterior renovations can 
enhance the appearance of 
a property and make it more 
enjoyable for homeowners. 
Certain renovations have the 

potential to add value to a home, 
while others may do the opposite. 
Learning which one have the 
largest return on investment can 
help homeowners select features 

that will have the most positive 
impact.

Curb appeal goes a long 
way toward attracting potential 
buyers. According to the National 
Association of Realtors, first 
impressions of a property have 
a strong influence on buyers. 
Landscaping and external 
features can do much to influence 
such impressions. .
•	 Lawn care program: 

Investing in a lawn care 
program that consists of 
fertilizer and weed control 
application and can be 
transferred over to a 
subsequent home owner is 
an attractive feature. NAR 
says such a care program can 

recover $1,000 in value of the 
$330 average cost, or a 303 
percent ROI.

• Low-maintenance lifestyle: 
When choosing materials for 
projects, those that offer low-
maintenance benefits can be 
preferential. These include 
low-maintenance patio 
materials, composite decking, 
vinyl fencing, and inorganic 
mulched beds.

•	 Fire pit: A fire pit can be used 
for much of the year. In the 
spring and summer, the firepit 
is a great place to congregate 
to roast marshmallows or sip 
wine and gaze into the fire. 
In the fall, the fire pit can 
make for a cozy retreat. A 
fire pit that has a gas burner 
is low-maintenance, and 
the National Association of 
Landscape Professionals 
says that most can recoup 
about $4,000 of their $6,000 
average price tag.

•	 Softscaping: Hardscaping 
refers to structures like 
outdoor kitchens or decks. 
Softscaping involves the living 
elements of the landscape. 
Hiring a landscape designer 
to install trees, shrubs, natural 
edging, and rock elements 
can do wonders toward 
improving the look and value 
of a home.

•	 Pool or water feature: In 
certain markets, particularly 
hot climates, a pool or 
another water feature is a 
must-have. However, in other 
areas where outdoor time 
is limited, a pool or water 
feature can actually lower the 
value of a home. Speaking 
with a real estate professional 
can give homeowners an idea 
of how a pool will fare in a 
given neighborhood.

Outdoor improvements can 
improve the marketability of a 
home, as well as enhance its 
appearance and function. 

• Kitchens
• Bathrooms
• Basements
• Additions
• Garages
• Decks and Patios
• Doors and Windows
• Roofs and Siding
• New Builds
• Repairs and Maintenance
• Light Commercial

  www.dwcrr.com  •  740-595-3509 O
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5 outdoor 
projects that 
add value
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Senior, Military, Veteran, First Responder Discounts
Serving Delaware and Surrounding Communities• New Construction

 • Remodel 
• Replacement

Senior, Military, Veteran, First Responder Discounts
Serving Delaware and Surrounding Communities

Staging has long been part 
of selling a home, and for good 
reason. When selling a home, it 
makes sense for sellers to make 
their homes as appealing as 
possible, even if a recent study 
indicates that staging may not 
compel buyers to offer more 
money.

Researchers at Old Dominion 
University and Johns Hopkins 
University found that staging 
did not have a significant 
effect on the actual revealed 
market value of a property. 
However, homeowners should 
not interpret that as a reason 
to skip staging. In fact, the 
study’s authors note that staging 
gave buyers more favorable 
impressions of a property, which 
might accelerate the selling 
process.

Staging a home need not be 
difficult. In fact, homeowners 
can employ several simple and 
inexpensive staging strategies 
to entice buyers to make offers 
on their homes.
•	 Clear out the clutter, 

especially in bathrooms and 
closets. Clear out the clutter 
in each room in the house 
before hosting an open 
house. Note that it’s not just 
bedrooms and living rooms 
that should be made to look 
open, spacious and clutter-
free. A luxurious, hotel-
quality bathroom that’s open 
and airy can impress buyers, 
as can organized closets 
that are not jam packed with 
clothing, shoes and other 
wardrobe items that have 
a tendency to take over 
closets the longer someone 
lives in a home.

•	 Let the sun shine in. A home 
that’s bright and airy tends 
to appear more spacious 

and livable than one in which 
the windows and blinds are 
closed. Before hosting an 
open house, open the blinds 
and crack some windows if 
the weather permits. 

•	 Start right inside the 
front door. A welcoming, 
clutter-free foyer or primary 
entryway makes a strong 
first impression, immediately 
giving buyers an idea 
of what it will be like to 
welcome their own friends 
and family into a home 
should they buy it. If you 
hang your coats on a coat 
rack in a foyer or entryway 
that does not have a closet, 
remove the coat rack before 
hosting an open house. Coat 
racks can make the space 
feel cramped. If there’s 
room, place a small table 
and bench just inside the 
door.

•	 Take care of the yard. You 
only get one chance to make 
a first impression, and the 
first thing buyers will see 
when they pull up outside 
your house is the exterior 
of your home. Landscaping 
is important, and a well-
maintained yard suggests 
to buyers that owners have 
taken pride in their homes, 
and that may extend inside 
the home. Make sure the 
grass is freshly cut, shrubs 
and trees have been 
trimmed, bald spots in the 
lawn have been addressed, 
and exterior living spaces 
have been cleaned and 
cleared of clutter.

Staging a home sounds 
complicated. But there are 
various simple and inexpensive 
ways to make a home more 
attractive to prospective buyers.

Simple, inexpensive staging strategies
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Redefining 55+ Living

Redefining 55+ Living

Downsize in Delaware Live in a neighborhood and 
belong to a community.

When you’re ready to downsize, 

you don’t want to compromise. 

You want a beautiful home with 

freedom from maintenance and 

the expenses that go along with it. 

In your new luxury apartment at 

Burr Oak Commons, you’re home 

free because everything is taken 

care of for you.

90 Burr Oak Drive | Delaware, Ohio 43015

TreplusCommunities.com

Schedule A Tour Today!
740-370-0802

Burr Oak Commons

Grand Opening April 18th 11AM-2PM

For Tuesday.indd   1 3/3/20   5:57 PM
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BY JULIE A. STEIN 
DIRECTOR OF MARkETINg, TREPLUS 
COMMUNITIES

Times have changed and 
people are living longer, healthier 
lives. Through technology, diet, 
fitness, and medicine, active 

adults now remain independent 
for many more years today. At 
age 55 or later, you might not be 
ready for a retirement community 
but actually may be exploring 
options that allow you to live a 
simpler lifestyle! Why not live in 

Redefining 55+  
Active Adult 

Living
“Live in a Neighborhood, Belong 
to a Community of Active Adults”
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the community where you raised 
your family, but choose a lifestyle 
solution that is convenient, 
maintenance-free, carefree, and 
fun?

As 78M Baby boomers are 
retiring over the next decade, 
Active Adult Living has emerged 
as a modern living solution for 
aging-in-place that is amenity-

rich and maintenance-free. It 
is an alternative to traditional 
“retirement communities” and 
promotes a carefree lifestyle.

As a modern living solution, 
Active Adult Living communities 
may offer Universal Design 
elements in homes as features 
that offer ease of access and 
outstanding aesthetics. These 

design elements may include 
having no-step entry into the 
shower or from the garage, slip-
resistant surfaces, wider interior 
doors and hallways, lever door 
handles, accessible light switches 
and higher electrical outlets to 
create ease of use for every room 
of your home.  

Many people who explore 
options to downsize or “right-size” 
seek all the comforts of a single-
family home with a convenience 
in a walkable neighborhood or a 
short drive from shopping, dining, 
entertainment, and healthcare.

Two main reasons that Baby 
boomers and empty nesters are 
moving into Active Adult Living 
communities exist in that: 

1. It provides an economic 
lifestyle that is achieved 
from selling the family 
home and then, renting 
to release capital and 
freeing themselves from 
maintenance responsibilities 
and;  

2. a social lifestyle that comes 
with being empty nesters and/
or retired and having more 

time to learn, play, explore 
and make new and lasting 
friends on the same journey. 

Downsizing or “right-sizing” 
your home is a matter of “when” 
and not “if” for active adults. 
When the time is right, you no 
longer have to mow the lawn 
or shovel the snow---so what 
can keep you on the go? Active 
adult communities offer the 
space and environment for an 
engaging resident experience. 
Social engagement, physical 
fitness, intellectual/educational 
endeavors, creative, regular 
programming and entertainment 
events are directed and/or led by 
those whose interests are being 
served in the community.

While Active Adult communities 
are new to Central Ohio, it is a 
growing segment of multi-family 
residential properties across the 
country that will serve residents 
age 55+ who are actively 
engaged in some or all areas 
in their lives – often with lots of 
experience that they may want 
to share with others. Truly, it is 
redefining 55+ living.  
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BY ADRIANA STIDHAM
CERTIFIED RESIDENTIAL SPECIALIST
RED 1 REALTY

The real estate market continues to favor 
sellers. That being said, many potential 
sellers ask me what they need to do to make 
their home market ready.

Compiling a list of practical ways to 
prepare your home and implementing them 
can prove to be beneficial, so that when you 
meet with a real estate agent you are ahead 
of the game.

The following are a few items that can 
make your home more appealing to a 
potential buyer.

1. Packing away any unnecessary items 
to make rooms and countertops appear 
more spacious.

2. Organizing cabinets and closets so buyers 
can perceive that there is room to store 
their belongings.

3. Touch up paint on walls, doors and trim so 
they appear fresh and clean.

4. Clean out fridge
5. Replace any burnt out bulbs so as not 

to raise red flags regarding your home’s 
electrical service

6. Thoroughly clean the house including the 
windows.

7. Make sure lawn is cut, and flower beds 
weeded.

8. Scrape any peeling paint on house 
exterior and thoroughly paint those areas.

Just these few items will go a long way to 
impress potential buyers and hopefully lead 
to a multiple offer situation.

Preparing Your  
Home For Sale

BY SETH STIDHAM, MLO
CROSSCOUNTRY MORTgAgE, LLC

As a consumer you have many lending 
options. How can you pick a lender that fits 
your needs? First value is very important so 
shopping for good interest rates is a must. 
However, there are other important things 
to look for. Consider just a few.
•  Is my Lender explaining terms in a clear 

and transparent manor?
• Are they good communicators? Can 

they answer your questions?
• Will they quickly return calls, text, or 

emails?
• Will they take the time to compare 

different loan products and let you as 
the consumer choose what is the best 
fit?

Choosing the right Lender can be 
intimidating, but it doesn’t have to be. 
Listen to recommendations of friends and 
look at online reviews. Finally take the time 
to talk to the lender.  if they provide Time 
and answers to your questions on the first 
phone call. Likely they will continue as you 
go through the loan process.

Choosing the 
right lender 

for you!
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Homeowners are increasingly 
realizing the benefits of improving 
the exteriors of their home, 
which can be just as valuable as 
improving the interior spaces. As 
individuals design picturesque 
garden beds and cultivate lavish 
lawns or revamp exteriors with 
architectural features, they 
probably want to spotlight these 
improvements. This is where 
exterior lighting can be put to 
great use.

Exterior illumination can cast 
a glow on various features, but 
there are many other reasons 
to increase lighting around the 
exterior of a home.
•	 Safety: Trips and falls can 

occur at night when trying 
to traverse walkways and 
landscapes in the dark, as it 
can be difficult to see rocks, 
stairs and uneven pavement. 
Outdoor lighting can illuminate 
pathways, entryways and 
other areas for safer access 
for homeowners and their 
guests.

•	 Extend outdoor entertaining: 
Ample lighting can increase 
the amount of time one can 
use outdoor spaces and make 
them the perfect gathering 
spot. As autumn arrives, days 
become shorter. However, 
patios, porches and more can 
get extended use with lighting.

•	 Safeguard security: A well-
lit home may be less likely to 
be targeted by burglars than 
one swathed in darkness and 
shadows. Lights can remain 
on all evening or be motion-
triggered. Setting lights on 
timers also ensures that the 
home is illuminated whether 
residents are home or not.

•	 Create drama: Landscape 
lighting designers can 
establish focal points around 
the landscape and highlight 
the best features of a property. 
Uplighting in trees, silhouetting 
techniques to showcase plants 
and spotlights to show off 
architectural features are all 

options for homeowners to 
consider.

•	 Add value: The experts 
at Parker Homescape, a 
landscape design service, 
say that exterior lighting can 
add roughly 30 percent to the 
value of a home. They also 
indicate that 50 percent of all 
home buyers say that outdoor 
lighting is important when 
buying a home. If current 
residents are thinking about 
selling, now may be the time 
to invest in exterior lighting.

Improving a home’s exterior 
may be as simple as adding more 
lighting to improve functionality 
and beauty. 

Why homeowners should add more 
exterior light to their properties
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BY STEPHEN P. CARTER 
OHIO LICENSE # OHI.2019004089 
AMERISPEC INSPECTION SERVICES 
POWELL, OHIO

We commonly get asked by 
Realtors and homebuyers, “What 
should I look for while showing 
or looking at a house?” We like 
to answer this question with a 
question, “How old is the house?”  
You see, houses age differently 
and there are varying issues 
to be on the lookout for. If the 
house is 5 years old or less, the 
most common issues we find are 
related to settling. When a house 
is built, a large amount of earth 
is removed for the basement 
or crawlspace and some is put 
back around the outside of the 
foundation walls. It will take many 
years for the dirt that is placed 
around the foundation to be as 
firmly packed as it once was. After 
a few seasonal changes, that dirt 
will settle and the grading around 
the house can be sloped toward 
the foundation. This can lead to 
moisture issues in the basement 
or crawlspace. So we tell buyers 
to take a close look at the grading 
around the house to make sure 
it is sloped away from the house.  
An experienced home inspector 
can tell you if adding backfill dirt 
around the foundation to direct rain 
runoff away from the house is the 
best remedy.

Homebuyer 
Inspection 

Tips Basement 
wall structural 
repairs

Common 
settling 
crack

Another issue related to settling 
is cracked foundation walls, 
sometimes related to newer home 
settling, sometimes not.  In Central 
Ohio, we have very expansive 
soils. So if the perimeter drainage 
is not working properly, the soil 
can exert a lot of inward force on 
the foundation walls.  There are 
three common types of foundation 
cracks: vertical, horizontal and 
stair step.  We tell homebuyers, 
if you see hairline vertical cracks 
in the basement walls, they are 
frequently not a structural concern. 
If the cracks are horizontal, wide, 
leaking and / or offset, then a 
repair may be needed. Again, 
home inspectors are trained to 
know the difference and can 
assist in determining if a crack 
will need further attention. That 
further attention may be in the 
form of structural reinforcements, 
such as I-beams or carbon 
fiber strips. If a potential buyer 
sees these types of repairs in a 
basement, they should ask to see 
the installing contractor’s invoice 
and possible warranty.  Structural 
reinforcements are very common 
in Central Ohio and should not 
be a reason to forego an offer on 
a house. To us, this means the 
homeowner was aware of the 
problem and had it corrected, 
hopefully by a professional 
contractor who provided a 

transferable warranty. 
Drywall and concrete cracks 

are also very common. Building 
materials expand and contract 
with seasonal changes. Because 
drywall and concrete do not bend 
very well, they tend to crack 
instead. Just like basement wall 
cracks, hairline cracks in drywall 
and concrete usually fall into the 
category of “cosmetic” and some 
patching or sealing is all that is 
required. Note any cracks you see 
and bring them to the attention 
of your home inspector, he / she 
should be able to tell you if it is 
normal settling or not. 

For houses 10-20 years old, this 
is where we advise homebuyers to 
be prepared for possible “fogged” 

windows, appliance and roof 
issues. A window can “fog” when 
the seal between the panes fails 
and allows moisture to enter. 
This can be very obvious to the 
untrained eye as it looks like 
water drops or condensation on 
the glass. If you rub the outside 
of the glass and the moisture 
doesn’t go away, you probably 
have a seal failure. Some window 
seals can be repaired in place, 
others have to have the panes 
replaced. One thing is for sure, 
the moisture between the panes 
will only get worse over time and 
the visibility through the window 
will be diminished. We don’t tend 
to see these issues as much with 
higher quality windows.  As far as 
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Whether the property you are considering is old or new, our 
Ohio licensed, Delaware County home inspectors help provide 

peace of mind that the home is live-in ready. 

Call to Schedule an Inspection or for More Information

AmeriSpec Inspection Services – Powell, OH
(614) 721-4040

columbus@amerispec.net
www.amerispec.net/columbus

SCAN TO READ OVER 500 OF OUR REVIEWS

FOR A SUPERIOR PROPERTY INSPECTION
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the operation of the windows, ask 
your Realtor if you can open and 
shut a few windows while looking 
at the house. They should glide 
easily up and down. We like to 
see if we can lift windows with 
two fingers, which to us is an 
unofficial test to see if a child can 
open it with two hands, if needed 
in an emergency. 

Appliances aren’t built like they 
used to be. We see some 30 
year old appliances that are in 
better shape than some 10 year 
old appliances. This includes 
water heaters, furnaces, air 
conditioners, refrigerators, stoves, 
ovens, etc. If the house you are 
looking at it is 15 – 20 years old 
and the appliances are original, 
plan on budgeting for appliances 
in the near future.  A trusted 
home inspector should test the 
appliances and let you know if 
there are any immediate issues or 

if they are working satisfactorily. 
How long should a “30 year” 

roof shingle last?  30 years, 
right? Not really. Even though 
a roof has “30 year” shingles, it 
doesn’t mean it is warranted or 
expected to last 30 years. Thirty 
years is the life expectancy in 
perfect conditions.  We all know 
Central Ohio does not have 
perfect conditions: low sun, high 
shade, minimal snow / ice, minor 
temperature swings.  A high 
quality “30 year” shingle will be 
lucky to last 20 years around 
here. So if the house is 15 – 20 
years old and the roof is original, 
expect a roof replacement in the 
near future. Home inspectors are 
trained to inspect the roof and 
give a factual description of the 
current condition. 

For older homes (50+ years), 
there are too many possible 
issues to list, but the easiest for 

a homebuyer to note is the brand 
or type of the main circuit panel.  
The circuit panel contains the 
circuit breakers. The purpose of 
a circuit breaker is to stop the 
flow of electricity (trip) if a wire 
is overloaded, which can cause 
a fire. A potential homebuyer 
should locate the main circuit 
panel and note the brand or type.  
The main circuit panel is usually 
on the inside of an exterior wall 
adjacent to the electric meter.  
If you see the name Bulldog, 
ITE, Pushmatic, Federal Pacific, 
Stab-Lok or Zinsco on the 
outside cover of the main circuit 
panel, there may be reason for 
concern. None of these panels 
are manufactured anymore as 
the circuit breakers may be 
unreliable, meaning the circuit 
breaker may not trip if needed. 
The seller may never notice this 
condition as the circuits may 

have never been overloaded and 
are providing electricity to the 
receptacles without any issue. 
Homebuyers, expect a home 
inspector to call for a licensed 
electrician to review the circuit 
panel and most likely recommend 
that the panel be replaced with a 
new panel. 

Hopefully, the above pointers 
can provide a homebuyer a 
few key items to look for when 
touring homes. However, there 
is no replacement for a full 
home inspection. As of March 
2020, home inspector licensing 
is still in the works, but not 
required yet in Ohio. Many home 
inspectors have already met the 
qualifications and are licensed. 
Hiring a local, licensed and 
experienced home inspector can 
reduce surprises and help you 
make a more informed decision 
on your home purchase. 
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50�80% OFF RETAIL  • NEW  • DELIVERY AVAILABLE  •  GOING FAST

Monika Torrence
614.468.3070

REFER A FRIEND AND RECEIVE $25
I was referred by:

Name:                                                  Phone:                                                  
Referrals apply for purchases of $350 or more

www.MBAbedding.com
facebook.com/MattressbyAppointmentofCentralOhio

Home ownership is a dream 
for many people. In fact, buying 
a home is considered by 
many people to be a major life 
accomplishment.

Various factors determine what 
makes a home an attractive 
place to live. While some 
considerations may overlap, 
others may be unique to 
individual buyers. Those new to 
the real estate arena may want 
to consider the following factors 
as they search for a new place to 
call home.

1: Property taxes
Property taxes can greatly 

affect the overall cost of living 
in a particular home. The real 
estate company RedFin says 
property taxes are generally 
levied by each county and often 
include taxes paid to schools, 
utility companies and municipal 
governments. Property taxes 
will usually be factored into a 
monthly mortgage payment, 
and how high (or low) taxes are 

can turn an affordable mortgage 
payment into something that can 
break a budget. When calculating 
payments, be sure to include 
property taxes in your estimates.

2: Job security/availability
The financial resource Fortune 

Builder says to consider your 
job security before taking the 
home ownership plunge. Before 
committing to an investment as 
substantial as a home, ensure 
that you are secure in your job. 
Similarly, if you are relocating for 
job prospects, verify that the new 
location has a thriving job market.

3: Local schools
For potential homeowners 

with children or those planning 
on becoming parents, area 
schools should merit significant 
consideration. Research school 
rankings and reviews, but know 
that rankings can change. 
American Family Insurance 
Company says to also look at 
the school budget history of 

towns you’re considering to see 
if residents prioritize funding for 
education. This can be a measure 
of how important education is in a 
given community.

4: Commute times
Home ownership involves both 

lifestyle and financial decisions. 
Calculate the time it will take to 
travel to and from work when 
considering a certain town or 
neighborhood. Find out if there 
is mass transit and what options 
are available for off-hour  

travel needs.

5: Lifestyle options
Quality nightlife, arts and 

history, community events, 
proximity to cultural centers or 
cities, and other factors are at 
play in choosing a home. Make 
sure your new community allows 
you to still enjoy the things you’re 
passionate about.

Buying a home involves 
considering various factors that 
can affect your budget and quality 
of life. 

5 factors to 
consider when 
buying a home
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Neglecting a home’s 
exterior can be a disservice to 
homeowners, particularly those 
looking to increase the value 
of their homes. Curb appeal 
is important, as a home’s 
appearance can greatly affect 
prospective buyers’ perceptions.

knowing which projects can 
offer the most bang for their 
remodeling buck can help 
homeowners make the right 
choices when improving the 
exterior of their homes. The 
following are some areas where 
homeowners can direct their 
focus if their end goal is a great-
looking home with added value, 
as determined by the 2019 
“Cost vs. Value Report” from 
Remodeling  magazine. This 

report compares the average 
cost of 22 remodeling projects 
with the value those projects 
retain at resale across 136 
markets.
•	 Garage door replacement: 

Homeowners can recoup 97.5 
percent of their investment 
on a new garage door. This 
remodel tops the list for good 
looks and value. The average 
cost of $3,611 is for replacing 
an existing two-car garage.

• • Manufactured stone 
veneer: Replacing a portion 
of vinyl siding with stone 
veneer can greatly improve 
curb appeal, adding style 
that can set a home apart. 
Homeowners can expect to 
recoup a 94.9 percent return 

on their investment.
•	 Wood deck addition: A 

wooden deck on the rear or 
side of a home enhances 
homeowners’ ability to 
enjoy the outdoors year-
round. A wood deck addition 
recoups 75.6 of the cost 
of homeowners’ initial 
investment.

•	 Siding replacement: Not only 
does old or weathered siding 
look unsightly, it can impact 
the energy efficiency of a 
home. Even though a siding 
replacement project is costly 
— at roughly $16,000 — it 
offers a 75 percent return and 
peace of mind that the home is 
being well-protected from the 
elements.

•	 New entry door: Replacing 
an existing door with a 20-
gauge steel door complete 
with clear dual-pane half-glass 
panel, jambs and an aluminum 
threshold with composite stop 
gets homeowners 75 percent 
of their initial investment back 
at resale. Improving the door 
isn’t all about good looks, 
either. A door that isn’t well-
insulated or secure can be 
problematic. 

In addition to these 
improvements, homeowners 
would be wise to focus on some 
upgraded landscaping, an 
upgraded roof, new windows, 
and improved exterior lighting as 
surefire ways to add curb appeal 
and potential value to their homes.

Exterior renovations  
that improve curb 

appeal
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A home is the most significant 
purchase many people will ever 
make. Perhaps because of 
that, many buyers, particularly 
those purchasing a home for the 
first time, are understandably 
nervous about the home-buying 
process. The decision regarding 
which home to buy warrants 
ample consideration, but so, 
too, does the buyers’ choice of 
lender.

Mortgage lenders can be 
found all over the internet, and 
the sheer volume of lender 
options can make it hard for 
home buyers to find the right 
fit for them. Couple that with 
lending-related terminology 
that many first-time buyers 
may be unfamiliar with, and it’s 
easy to see why prospective 
homeowners can feel 

overwhelmed about the process 
of borrowing money to buy their 
homes. 

When looking for a mortgage 
lender, prospective homeowners 
should never forget that the choice 
of lender is, in most cases, entirely 
theirs to make. When making 
that decision, a host of variables 
should be considered. The 
following are three such factors 
that, upon ample consideration, 
may help buyers rest easy 
knowing they did their due 
diligence when looking for lenders.

1. Reputation/recommendation 
Just like other businesses, 

lenders have reputations, and 
oftentimes those reputations can 
be determined via some simple 
online research. Peruse online 
reviews to determine what past 

buyers felt about a given lender. 
If possible, ask friends, family or 
colleagues who they worked with 
to secure a mortgage.  

2. Fees 
Fees vary from lender to lender. 

Fees should not be mistaken 
for interest rates, which change 
daily and are typically dictated 
by the financial industry and 
prospective buyers’ credit 
history and financial standing. 
When speaking with potential 
lenders, ask for a rundown of 
their fees, and the services 
those fees include, and closing 
cost estimates in writing, then 
compare and contrast fees and 
costs of various lenders before 
making a final decision. Some 
lenders may charge considerably 
more in fees than others, so 

buyers should put in the effort 
necessary to comparison shop.

3. Personal interaction 
Buyers, especially those who 

have never before purchased 
a home, will likely have lots of 
questions. This is where personal 
interaction with a prospective 
lender should be noted. Securing 
financing for a home purchase 
can sometimes seem like an 
impersonal process, but it 
doesn’t have to be, and many 
lenders are happy to answer 
buyers’ questions. Lenders who 
answer questions quickly and 
clearly can make buyers more 
comfortable about the home 
buying process. Buyers may 
want to avoid lenders who seem 
evasive or unwilling to answer 
questions in writing. 

3 factors  
to consider  
when choosing a 
mortgage lender
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When buying, selling, or building, we’re Your Home Team.

Forman Realtors has long been Your Home Team.  
We’re dedicated, we know the market, and we’ll go the extra mile  

to help you Þnd the perfect home for you and your family.  
  

When you need representation as a buyer or seller— 
or as you negotiate a new build— 

maximize your success with the right agent in your corner. 
  

We have Realtors ready to serve you in multiple areas in Delaware,  
Franklin, Knox, Licking, and Morrow counties—and beyond. 

YOUR HOME TEAM  
  

Check out each agent’s 
unique expertise on our 

website or come see us on 
the Sunbury Square. 

  

28 S. Vernon St.  
Sunbury, OH 43074 

  

740-965-1212 
  

www.formanrealtors.com
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Our new checking accounts reward you! 

1st CashBack:  You will receive 0.50% cash back on point of sale transactions (up to a total of $2,000) that post and settle to your account during the cycle period.  Cash back credited at the end of each monthly statement cycle.  Minimum balance to open account is $25.   
1st Relationship:  Minimum balance of $25 required to open account. Rate may change after account opening. Earn the stated APY on the first $10,000 in the account by meeting both of the following requirements: (1) make 15 debit card transactions during the monthly statement 
cycle (ATM and pending debit card transactions do not count towards requirement) and (2) maintain $5,000 in combined balances in qualifying First Citizens accounts. An APY of 0.15% will be paid on balances exceeding $10,000 as long as both of the stated qualifiers are met. If one 
or both qualifiers are not met during a monthly statement cycle, an APY of 0.01% will be paid on the entire balance in the account.  Stated APY is accurate as of the date of publication. 
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Our new checking accounts Our new checking accounts 

---
---

 

$$100.0.000 
UP TO 

1111
UP TO UP TO  

* 

www.FirstCitizensNational.com 

Marion Delaware Banking Center 
1240 Delaware Ave  │  Marion, OH 43302 

(740) 383-1200 

Marion Eastlawn Banking Center 
125 Eastlawn Drive  │  Marion, OH 43302 

(740) 383-5889 

Powell Banking Center 
9595 Sawmill Parkway  │  Powell, OH 43065 

(614) 789-9595 
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