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A Homebuyer’s Timeline
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This is the biggest purchase of your life. Get it right! Do your homework. Work with trusted professionals.
And take it one step at a time. Here’s a look at the journey ahead.

Source: Consumer Financial Protection Bureau: www.consumerfinance.gov/owning-a-home
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How to Shop
for a Home

Delaware Gazette

Here’s how to stay level-headed while finding your dream home

By Marilyn Kennedy Melia
CTW Features

Home buying ranks as the biggest
purchase most people make, not just
measured by dollars, but by decisions.
When buyers reach the closing table, it’s
the culmination of many carefully weighed
choices to select the home that best suits
their wants and needs.
Or at least, that’s how it should be.
It’s not easy to be sure-footed through
every step, especially for first-time buyers.
But experts can provide guidance on
navigating the twisting path, ending at the
right new home for you:

Visiting a lender

This is not the fun part. Most real estate

agents insist buyers get “pre-qualified” —
meaning lenders estimate the amount of
mortgage a buyer is eligible for — before
visiting properties.
“There is no sense in looking … if you
haven’t validated what price range you
should be shopping in,” explains Cara
Ameer, a broker-associate with Coldwell
Banker Vanguard Realty, Ponte Vedra
Beach, Fla.
Even a preliminary discussion of how much
your down payment will be, your credit and
debt picture and other financing factors
involves a host of decisions. (The Center
for Financial Security at the University of
Wisconsin, suggest learning more at sites
like www.consumerfinance.gov and www.
neighborworks.org/homes-finances.)
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“There is no sense in
looking … if you haven’t
validated what price range
you should be shopping in.”
Cara Ameer
Broker-associate

Ranking priorities

OH-70108673

What do really want in a home?
Probably lots, like being in a
great school district, having a
shorter commute to work, or huge
closets.
Wish lists differ, with some
putting a priority on items others
don’t even rank, such as the
quality of cell phone service in a
condo, notes Jim D’Amico, owner
of Century 21 North Shore in
Boston.
Analyze your priorities carefully,
advises Dr. Seung Hwan Lee,
assistant professor at University
of Ottawa who has studied
buyer’s remorse. If an item you’re

ranking highly, for instance, is
dependent on other future event,
it could be a mistake to choose
primarily on that priority. Lee
illustrates: “If you buy a home
that’s smaller than you want but
choose it because of the school
district, and then decide to send
your son to a private school, you
could regret [your choice].”

Looking, scrutinizing

In the its 2018 Profile of
Buyers and Sellers, the National
Association of Realtors noted that
44 percent of buyers said they
first looked at properties online,
a share that’s been steadily
increasing.
When browsing online, buyers

typically view a shot of the
front exterior first, says Michael
Seiler, a professor of real estate
and finance at The College of
William and Mary. “Only if they
like it will they read the property
description,” he adds.
But the photos can be
misleading, warns Seiler. “Many
times the pictures were taken
years ago … Don’t fall in love with
a home on the Internet. There’s
no substitution for a personal
visit.”
“Buyers should look at all homes
that match their search criteria,”
advises Kat Becker of RE/MAX
Advantage Realty in Antioch,
Illinois.
When you’re interested, go back
at different times of the day, and
on a weekend and weekday,
advises Ameer. Then leave no
door or drawer unturned, checking
space in closets and cabinets.
Then walk both the inside and
outside, noting conditions down to
any scuffs on moldings.
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Knowing ‘the one’

It will be a mix of practical
reasons and intangible, emotional
factors that come together on a
particular property, giving you the
sense that a particular property is
right for you, says Lee.
Beware, though, that sometimes
the most “practical” choice is not
the best in the long term, warns
Ran Kivetz, a Columbia University
professor who has studied
consumer satisfaction.
While he doesn’t advocate
over-spending, Kivetz says that
some consumers shy away from
appealing features – in a home,
that could be anything from
more square footage to a lavish
landscaping – because they feel
guilty about the indulgence.
Checking with a financial adviser
on the expenditure might provide
a clearer view of what’s practical
and most appealing, Kivetz
concludes.
© CTW Features
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The Pros and Cons of an

Open Floor Plan

Open floorplans are high on many buyers’ wish lists.
When you remove walls, however, you also get a sweeping view
of the space — as well as a clear shot of the dirty dishes
By Nancy Mattia

open-concept floor plan.

A casual, multifunctional space sounds like
an enticing concept. With no walls separating
the kitchen from the living and dining rooms,
a space will look more expansive and inviting
because it’s not chopped up into smaller
areas. But there are downsides as well.
Before you start demolishing the walls, know
the positives and negatives of having an

1. The space will look bigger.
With no walls to stop the flow of square
footage, it’ll look like you’ve upgraded to a
larger home. “By opening up a space, you
have more light filled areas and visually much
more room,” says Sharon Flatley, a Dallas
interior designer (flatleydesign.com).“The
space will be more open for entertaining and
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Pros

have a better flow. People can pass through
without interfering with anyone else in the
space.”
2. It saves you money.
Taking out a non-load-bearing wall or two is
more affordable than building an addition, if
your intention is to gain more space. With an
open floor plan, you’ll use formerly little-used
space, like the dining room, since it’s much
more accessible now.
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3. An open concept
encourages togetherness.
“People feel more connected
while in one large open space,”
says Flatley. “There’s room for
the family to watch TV while
the primary cook becomes part
of the group even though he or
she is preparing dinner in the
kitchen.”

Cons

1. You can’t hide dirty dishes
or clutter.
Every backpack dumped on
the floor, every cereal bowl
used at breakfast will be in
clear view, says Flatley. “An
open concept would naturally
force anyone to tidy up on a
regular daily basis to avoid
living in a messy environment.”
Are you ready for that?
2. Knocking down a loadbearing wall doesn’t come
cheap.
“You may need to consult
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with a structural engineer or
architect,” says Flatley. The
cost of removing walls often
dictates whether or not it’s
feasible for to pursue an open
concept. “Removing beams in
the ceiling or in the attic space
can be costly as well but it’s
doable.”
3. No walls, no privacy.
If the kids are whooping it
up in the family room area
while you’re trying to read,
someone’s going to get cranky
and it won’t be the kids.
4. Aromatic food smells
won’t be contained to the
kitchen.
The scent of the garlic
chicken dish you prepared for
dinner may still be permeating
the entire first floor by the
time you go to bed. What was
enticing hours ago is now just
smelly.
© CTW Features
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The New
Must-Haves

Upgraded amenities that homebuyers are looking for in 2019
By Erik J. Martin
CTW Features

With homes selling for top dollar in many
markets lately, some sellers may question the
decision to spiff up their abodes above and
beyond “as is” condition. Truth is, however,
that homes boasting the in-demand features
and frills that buyers crave will likely sell
sooner and net a bigger profit. And that’s why
it pays to add popular upgrades to a home
before listing it for sale, insist the experts.
“Upgrades to your home are critical
for getting your home sold, as the right
improvements can increase a home’s
marketability and desirability,” notes Jeff

Martel, broker/owner of Better Homes and
Gardens Real Estate 43°North in Boise,
Idaho. “The market is shifting, and we’re
beginning to see more housing inventory
on the market. Only the best and most
marketable homes will still enjoy the brisk
sales pace we’ve been accustomed to.”
Teresa Mack, broker with Los Angelesbased Pacific Playa Realty, says “Sellers want
top dollar, and buyers want a deal. In-trend
amenities can close the gap in favor of the
seller.”
But not all upgrades are valued alike or worth
the investment.
“Buyers today value what they can see and

feel in a home. A new roof or new plumbing
are important improvements, but vaulted
ceilings or a remodeled kitchen can have a
wow factor that makes the buyer feel like their
money is well spent. Buyers often initially
make offers based on what they see, not
what they know, about a home,” says Mack,
who adds that upgraded homes can sell for
10 to 25 percent more than homes in need of
improvements. “And buyers often perceive the
cost of repairs and upgrades as higher than
they will actually cost.”
Here are 7 fashionable fixes worth making
that can help you home sell for more money:
zzRepaint using buyer-friendly colors. A

fresh coat of paint on walls,
ceilings and baseboards can work
wonders—hiding imperfections,
lightening living spaces and
casting a fresh glow. “We’re
seeing more white and greys than
tans and beiges of the past, so
try to stick with a neutral paint
palette,” recommends Clayton
Katz, broker associate with John
Daugherty, Realtors in Houston.
zzUndergo a minor kitchen redo.
“Renewing your kitchen by adding
simple butcher block counters,
lacquering the cabinets with
new paint, and adding some ontrend cabinet pulls can instantly
increase its appeal,” says
Courtney Poulos, owner broker
of ACME Real Estate in Los
Angeles. Katz adds that white-onwhite kitchens with either quartz
or marble countertops and shaker
cabinets are also hot choices.
zzPut in a new and stylish front
door. “You never get a second
chance to make a first impression,
and that first impression is usually
made with the front door,” says
Martel, who advises choosing
a sturdy solid wood, steel or
fiberglass door that matches the
design esthetic of your home.
Consider a door with eye-catching
carvings, moldings, stiles and
rails, decorative glass accents,
and stylish hardware like oilrubbed bronze or satin nickel
handles, knobs and hinges.
zzReplace old and inefficient
windows. “Vinyl replacement
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windows provide both a visual
upgrade, a functional advantage,
and greater energy efficiency
that buyers appreciate,” Mack
suggests. If your budget allows,
consider wood casement
windows that sport a more
striking and upscale look.
zzCreate a “spa-like” experience
in the master bath. “Adding luxury
features like a heated towel rack,
extra storage, upgraded shower
head, aromatherapy products,
and a fluffy bath rug aren’t
expensive but will leave buyers
feeling like the home is very
modern,” Martel says.
zzSwap out those old lighting
fixtures. “Hit the refresh button
and improve illumination in
your living spaces by replacing
outdated fixtures with trendy but
understated fixtures,” says India
Kershaw, Realtor/managing partner
with Raleigh, North Carolinaheadquartered Sims & Kershaw
Realty.
zzUp your home’s IQ with
smart features. “Technology is
probably the fastest growing
popular upgrade today and often
the easiest to implement,” says
Martel. “A new Nest thermostat,
Ring video doorbell, Philips Hue
smart bulbs, and smart speaker
or smart display, for example,
represents tech that the buyer sees
immediately and creates the feeling
of a modern home.”
© CTW Features

AMIDONIAN provides the largest
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5 New Home

Trends for 2019

By Erik J. Martin
CTW Features

Whether you are looking for a new home that
is on-trend or thinking of ways to turn a fixerupper into your dream residence, consider
these 5 trends for 2019:
1. The healthy living look
Many designers have observed a shift
toward more eco-friendly and green elements
indoors.
Having an abundance of real plants can help
achieve this.

“Bringing the outdoors into your home is
not only an esthetic choice, but real plants
also provide the benefit of filtering harmful
chemicals out of your home,” notes Lee
Crowder, design gallery and model home
branding manager with Taylor Morrison and
Darling Homes in Dallas. “We’re also seeing
tons of floral patterns inspired by nature being
prominent in 2019. And more homeowners are
choosing natural over manmade materials,
like hardwood floors.”
2. Curved sofas
Rounded-back sofas “add to the eclectic feel

that’s becoming so popular,” says Cohen.
“They’re perfect for a more formal living room
because they’re all about the interesting
shape and style.” Just be sure your curved
sofa has a lot of empty space around it to
show off its shape as much as possible.
3. Feminine and free
Boston-based HGTV design expert Taniya
Nayak says this movement is all about
embracing a pastel palette with hues like
blue, cream and pale blue to fashion a
romantic/glam look.
“An easy way to realize this is to create a
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striped, pastel accent wall and
alternate different paint finishes
— like eggshell and satin – in
the same color to capture a
soothing, soft, ethereal feel and
create more depth,” says Nayak,
who adds that this trend best
applies to bedrooms and the
living room.
4. Jewel tones
Erika Woelfel, vice president
of color and creative services
with Behr Paint in Santa Ana,
California, says jewel hues cast
with an earthy richness will be
all the rage in 2019. Deep tones
like Ecological (Behr # S380-6)
and Amber Autumn (#S290-5)
“engage the senses and enhance
the personal appeal of any room,
especially those for entertaining
like a living or dining room,” says
Woelfel. Cohen adds that jewel
tones work best “when multiple
items or finishes in the room
have a richness so that the whole
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room feels balanced.”
5. The clean farmhouse look
While farmhouse esthetics
have been popular for a while,
the difference in 2019 is the
suggested use of less tchotchkes.
“This produces a cleaner look
that incorporates only a few
decorative trinkets or antiques
alongside clean-lined furniture,”
says Karen Gray Plaisted, an
interior designer with Design
Solutions KGP in Warwick, New
York. “The antiques give the
room character, but the cleaner
look employs muted colors that
reflect the simpler lifestyle people
prefer today.” Whatever trend you
choose to follow, be careful not to
overdo it. “Whether you swap out
accessories or merely add a fresh
coat of paint, small updates to a
space can make you fall in love
with it all over again,” Nayak says.
© CTW Features
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Dear New Homeowner …

Why leaving an owner’s manual can make it easier to sell your home
By Marilyn Kennedy Melia
CTW Features

To sell, homeowners know they
must impress potential buyers.
What they may not realize,
though, is the importance
of leaving a lasting good
impression with the buyer who
actually purchases their home.
In about ten percent of
transactions, buyers have postclosing questions for sellers,
estimates Leslie McDonnell of
RE/MAX Suburban, Libertyville,
Ill.
Usually, new owners send
their questions through their
real estate agent, who passes
it to the seller’s agent, who in

turn queries the former owner
and relays answers. About
one-fifth of the time, McDonnell
estimates, a buyer will contact
the seller directly.
Questions can center on
anything from whether the
washing machine is still under
warranty to when to change the
furnace filters.
Sellers may avoid the
annoyance of questions – which
can veer into complaints – by
anticipating what the new owner
should know.
“Thoughtful sellers,” says Mike
McElroy of Center Coast Realty,
Chicago, “will put together a
packet that has warranties,
where to find this or that in the

neighborhood and any other
important information.”
The condo buyers McElroy
works with usually ask, “where
the keys to the mailbox are, so I
always tell sellers to leave them
out, clearly marked.”
Kathryn Bishop, an agent
with Keller Williams Realty,
Studio City, Calif., finds that it’s
especially important to leave
behind instructions and any
relevant information on “smart
home” features.
Other information to leave
behind, suggest the agents
include:
z zNames of contractors who
have completed remodeling
projects or have installed new
equipment.
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zzPaint brands and color
names used in rooms throughout
the house.
z zNames of flooring and tile,
and it’s also considerate to leave
any extra tile.
zzContact information for any
professional services used, like
landscaping, gutter cleaning,
snow removal.
Such seller etiquette not only
avoids post-closing hassles, but
it can also spur good neighborly
relations when the seller stays in
the area.
“We had a seller who just
moved across the street, who
left behind an information packet
and a bottle of champagne,”
concludes McElry.
© CTW Features
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How to save up for your first home
H

ome ownership is a dream for people
across the globe. Many people save for
years before buying their first homes,
squirreling away every dollar they can with the
hopes they can one day become homeowners.
But thanks to factors beyond their control,
even the most devoted savers can sometimes
feel like their dream of home ownership
may never come true. According to the
Pew Research Center, American workers’
paychecks are larger than they were 40 years
ago, but their purchasing power is essentially
the same. Things aren’t much different in
Canada, where analysis from Statistics Canada
and the Bank of Canada has shown that,
since 2015, wage growth in Canada has been

weaker than in the United States.
Various challenges can make it difficult to
buy a home. However, some simple strategies
can help prospective home buyers build their
savings as they move closer to the day when
they can call themselves “homeowners.”
Determine where your money is going.
If you’re finding it hard to grow your savings,
audit your monthly expenses to determine
where your money is going. Using exclusively
debit or credit cards can simplify this process,
as all you need to do is log into your accounts
and see how your money was spent over a
given period. If you routinely use cash to pay
for items, even just to buy coffee on the way

to work, keep a notepad handy so you can jot
down each expense. Do this for a month and
then examine how you spent your money.
Chances are you will see various ways to save,
and you can then redirect that money into your
savings account.
Become a more savvy grocery shopper.
Another great way to save more money is to
alter something you already do each month:
grocery shopping. If you haven’t already, sign
up for discount clubs at your local grocer.
This is a largely effortless way for shoppers,
especially those buying food for families,
to save considerable amounts of money.
Shopping sales at competing grocery stores
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also can save money.
Dine in more often.
The U.S. Department of
Agriculture says that Americans
spend, on average, 6 percent of
their household budgets on food.
However, the USDA also notes
that Americans spend 5 percent of
their disposable income on dining
out. If these figures mirror your
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spending habits, you can nearly
cut your food spending in half by
dining out less frequently. That
might be a sacrifice for foodies, but
it can get you that much closer to
buying your own home.
Saving enough money to
purchase your first home is a
worthy effort that can be made
easier by employing a few budgetfriendly strategies.

Saturday, March 23, 2019 15

16 Saturday, March 23, 2019

SPRING 2019 HOMEBUYER’S GUIDE

Delaware Gazette

All the Right
Money Moves
6 ways smart
homebuyers get
the money right
By Nancy Mattia
CTW Features

Home purchases are one of life’s
biggest recurring expenses, and
no one wants to overspend when
purchasing a home, whether it’s
their first or fifth.
The numbers are big. You
may be borrowing tens or even
hundreds of thousands of dollars.
But keep economy in mind. You
want to make sure you spend
wisely and well and achieve your
goal: monthly mortgage payments
on a house you love and can
afford.
We’ve outlined six strategies
that will save you money, help
you avoid costly mistakes and

strengthen your buyer profile to
make you appealing to mortgage
lenders and sellers. Like most
worthwhile endeavors in life, it
pays to have a game plan!
1. Improve your credit score
Until you start thinking
about buying a house, you might
not know much about credit
scores. But if you have a credit
card, electric bill or student loan,
for example, you’ve got a credit
score, a three-digit rating based
on details of your credit and billpaying history.
Mortgage lenders use the score
as one factor in deciding whether
or not to give someone a loan. The
most widely used score provider,
FICO, uses a 300 to 800 scale.

Scores above 720 open the door
to the best rates on the market;
below 630, and it’ll be harder to
find a good rate, or any rate at all.
To find out your score, get your
credit report at annualcreditreport.
com. Review your score for
inaccuracies and correct them
pronto.
To improve your score, manage
your credit wisely. Pay all bills
on time. Keep balances on credit
cards and other revolving credit
low. Open new credit accounts
only as needed. Pay off debt, don’t
just move it around.
On average, it takes about
three months for a consumer
who adopts better credit habits
to see credit score improvement.
Depending on the loan amount, a
better credit score could help you
reduce your monthly payment by
$50 or $100.
2. Stash the cash
The more money you put down
when you purchase a home, the
less interest you’ll have to pay
throughout the life of the loan.
A smaller loan also means your
monthly mortgage payments will
be lower.
Twenty percent of the purchase
price is a standard down payment,
says Painter. It also allows you
to skip paying private mortgage
insurance (PMI), which typically
costs from .3 percent to 1.2
percent of the original loan
amount, according to bankrate.
com. That translates to hundreds
or thousands of dollars you’d
otherwise have to pay annually
until you have 20 percent equity in
your home.
3. Shop for a mortgage
When it comes time to apply for
a loan, do your homework. Loan
costs can vary from lender to
lender. Rather than accepting the
first loan you are offered, it pays
to do some serious research on
rates.
One big choice: a fixed rate or an
adjustable-rate mortgage.
With a fixed rate, your principal
and interest payments will stay the
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same for as long as you have the
loan. These loans are predictable.
With an adjustable rate mortgage
(ARM) your initial payments will
be lower than with a fixed rate,
but your rate and payment can
increase quickly. Choose carefully.
Get Loan Estimate forms from at
least three lenders and compare
them. Talk to the lenders about
options available to you. Careful
shopping can save you thousands
of dollars over the life of your
mortgage.
4. Find a great real estate agent
Choosing an agent is a lot like
going on match.com. You find out
a little about each other, chat or
text then plan to meet. It’s exciting
and you’re both hoping for a good
outcome.
But don’t leave this relationship
to chance. Talk to friends,
family and neighbors to get
references to respected real estate
professionals. Interview each one
carefully.
A real-estate professional
should understand your needs,
your budget and your long-tem
goals. When your wish list bloats
— Quartz countertops! Walk-in
closets! A fireplace in the master!
– she can reel you in.
You want an agent who will lead
you to houses that match your
priority list head-on, that you can
afford and where you could see
yourself putting down roots.
A pro can help you navigate
a competitive market with
confidence. Her connections with
local mortgage brokers, attorneys
and home service providers can
be extremely helpful.
5. Keep your eyes on the prize.
The Dodd-Frank financial-reform
bill enacted after the 2008 housing
crisis requires lenders to verify a
borrower’s ability to pay back a
loan. But you need to get a grip on
your own budget.
Crunch the numbers for yourself.
Understand what you owe each
month in debts such as car
payments, student loans and credit
cards. Download the Home Loan

Toolkit at the Consumer Financial
Protection Bureau website:
consumerfinance.gov/knowbefore-you-owe/worksheets.
Discuss with your spouse
or partner how much you are
comfortable spending each month
on a mortgage. Real estate
professionals often suggest that
up to 28 percent of a household’s
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gross monthly income can be
allocated to housing costs. But do
not take on more debt than you
are comfortable with.
Your budget needs room for
leisure activities and hobbies,
too. If it’s a struggle to make the
numbers work, you may need to
look for a more affordable house.
© CTW Features
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What Is
Title Insurance?

By Mary Connors
CTW Features

Insurance is one thing we all
spend money on every month
and hope we never have to use.
Home, auto and life insurance
policies protect us from future
risks we happily pay to defend
against.
For many, title insurance usually
isn’t on that easy-buy list. In fact,
until they purchase a home and
discover that they are required
to buy a policy in order to get a
loan, many folks have little or no
idea what it is.

Title insurance policies protect lenders
and homebuyers from zombie property
claims, unpaid taxes and disputes from
the past that could cause big problems
in the here and now
Title insurance, an important
protection for lenders and
homebuyers, looks backward.
It safeguards homeowners
from bad stuff that may have
happened years ago, or maybe
just last week.
There is a long list of title-

related problems that can be
costly or even lead to the loss
of the property if a buyer is not
covered with title insurance. As
with most insurance, you hope
never to need it.
Title insurance is a safeguard
against vulnerabilities caused by

unknown issues and pre-existing
defects associated with the deed,
the document that shows proof
of ownership — title — to your
property.
The chain of property titles and
owners for some houses can
stretch back years – a lot of room
for errors and finagling. Title
insurance shields a prospective
buyer or the buyer’s mortgage
lender from lawsuits and
liabilities related to:
zzUnpaid real estate taxes;
zzUnresolved liens against the
property, including foreclosures
and unreleased loans
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zzConflicting wills related to the
property.
Most lenders require you
to purchase a lender’s title
insurance policy. This insurance
covers the amount loaned to you,
protecting the lender’s balance
on the outstanding loan.
You may purchase a separate
owner’s title insurance policy
to help protect your financial
interest in the home.
Title insurance is paid when
a property is purchased; the
onetime premium is usually
included in closing costs. A
homebuyer recieves an itemized
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list of title fees on the Loan
Estimate and Closing Disclosure
forms, and again at closing.
According to the Consumer
Financial Protection Bureau, you
can usually shop for your title
insurance provider separately
from your mortgage. If you
choose to buy an owner’s policy,
the cost will probably be lower
if you use the ame provider for
both the lender’s and owner’s
policies.Among the benefits:
zzThe title insurance company
will thoroughly research public
records to determine and
document lawful ownership of

your property.
zzIf any liens, claims,
encumbrances or other concerns
are discovered, the insurer
informs you immediately so
that you can take action before
closing.
zzIf a problem surfaces later,
after closing, the title insurer is
obligated to cover any losses and
the owner’s legal expenses to
defend title to the property.
zzTitle insurance protection
doesn’t end after the closing. An
owner’s policy, continues until
you or your heirs no longer have
an ownership interest in
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the property.
Shop for the best rate. Your
mortgage lender may suggest a
specific title insurance policy, but
make calls to find the best price
for the amount of insurance you
require. Check out the business
at the Better Business Bureau,
bbb.org.
The American Land Title
Association, a national
association of title insurance
companies, maintains a list
of its members online at
homeclosing101.org.
© CTW Features
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Get the best
mortgage
financing deal

F

ew people are able to walk into a home,
like what they see and then pay for a
house in cash. In the vast majority of
home purchases, mortgages make the dream
of home ownership a reality.
Getting a mortgage requires research and
some preparation on the part of borrowers if
they hope to get the friendliest terms possible.
Homes are substantial, decades-long
investments, so it’s smart to shop around
to find the best rates and lenders available.
These tips can make the process of applying
and getting a mortgage go smoothly, and may
even help borrowers save some money.
zzLearn your credit score.
Your credit score will be a factor in
determining just how much bargaining power
you have for lower interest rates on mortgage

loans, according to the financial resource
NerdWallet. The higher the credit score, the
better. Well before shopping for a mortgage,
manage your debt, paying it off if possible,
and fix any black marks or mistakes on your
credit report.
zzInvestigate various lenders.
The Federal Trade Commission says to get
information from various sources, whether
they are commercial banks, mortgage
companies, credit unions, or thrift institutions.
Each is likely to quote different rates and
prices, and the amount they’re willing to lend
you may vary as well. Investigating various
lenders can help you rest easy knowing you
got the best rate for you. Lenders may charge
additional fees that can drive up the overall
costs associated with getting a mortgage.

Compare these fees as well so you can be
sure you get the best deal.
zzConsider a mortgage broker.
Mortgage brokers will serve as the middle
person in the transaction. A broker’s access to
several different lenders can translate into a
greater array of loan products and terms from
which to choose.
zzLearn about rates.
Become informed of the rate trends in your
area. Lower rates translate into significant
savings amounts per month and over the
life of the loan. Rate may be fixed, though
some are adjustable-rate mortgages (also
called a variable or floating rate). Each has
its advantages and disadvantages, and a
financial consultant can discuss what might be
in your best interest

Delaware Gazette
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zzDiscuss points with your
financial advisor and lender.
Some lenders allow you to pay
points in advance, which will
lower the interest rate. Get points
quoted in dollar amounts so they’ll
be easier to compare. If you’re
unfamiliar with points, discuss
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the concept with your financial
advisor.
The vast majority of homeowners
secured a mortgage to purchase
their homes. Learning about the
mortgage process can help new
buyers navigate these sometimes
tricky financial waters.
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Did you know?
According to the State of the Nation’s Housing 2018
report from the Joint Center for Housing Studies
of Harvard University, nearly half of all renters are
paying more than 30 percent of their income on
housing. The report also noted that, between 1990
and 2016, national median rent rose 20 percent
faster than overall inflation. That’s likely one reason
why many people within the United States are
leaving behind states that have traditionally been
associated with high costs of living. An analysis of
data from Realtor.com found that many Americans
are leaving states with high costs of living, high
taxes and lagging job markets in favor of places
with more affordable costs of living. After examining
data from the U.S. Census Bureau and using its
own search data of homes across the nation,
Realtor.com found that the state of New York had
the highest negative net migration in the United
States. That means more people were leaving
the state of New York to live elsewhere than any
other state in the country. Cost of living no doubt
drives much of that migration, as a survey from the
Council for Community and Economic Research
found that, in the first quarter of 2018, New York
was the third most expensive state to live in the
United States, behind only Hawaii and California.
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4 Tips to Sell In 2019
To increase your odds of selling
sooner and commanding a higher
sales price, try these tips
1. Freshen up your home’s
look. Increase curb appeal by
tidying up your landscaping and
removing leaves, debris and
outside clutter. Consult with
your agent on appropriate new
colors and give key rooms a fresh
coat of paint. Stage each room
carefully by positioning furniture
and accessories in attractive
ways, too, and be prepared to
replace outdated furniture with
new or rented pieces.
2. Avoid any unwanted
surprises. “Consider having your
home inspected prior to placing it
on the market, which can prevent
unexpected issues after you’ve
accepted an offer on your home,”
recommends says John Myers,
owner/broker of Albuquerquebased Myers & Myers Real
Estate.
3. Accommodate buyer
candidates. “Allow every
showing possible. That sudden
5 o’clock request for a 6:30 p.m.
showing can be a pain, but if it’s

WE SPECIALIZE IN SURFACE REPAIR AND RESTORATIONS
• Over 30 Years of Experience
• Service all Quartz, Granite
& Solid Surface
• Counter Top
Refinishing & Repair

• Serving Residential
& Commercial
• Certified & Insured
• Sink Replacement
• Kitchen Modifications

OH-70110796

(614) 980-2894

Like us on Facebook, Instagram, & Twitter

the right buyer the payoff is more
than worth the small nuisance,”
says J.W. Roeder, a Realtor
with The Rob Ellerman Team at
ReeceNichols in Kansas City.
Additionally, “plan on keeping
things cleaner and neater than
normal in case buyers want to
tour your property at a moment’s
notice,” says John Graff, CEO/
broker at Ashby & Graff Real
Estate in Los Angeles.
4. Expect the unexpected.
“Be prepared to make or pay
for repairs that the seller may
request that are reasonable and
backed up by the findings of a
qualified inspector,” Graff notes.
“Also, you may get lowball offers
from buyers, but be willing to
negotiate, and don’t let emotions
get in the way of getting a deal
done.” Bryne A. Durent, Realtor
with Duval Homes Real Estate in
Jacksonville, Fla., echoes that last
point. “Buyers will come in and
pick your home apart, so expect
to hear negative remarks about
your beloved home, and don’t
take it personally,” says Duren.
© CTW Features
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How agents and sellers
can work together

elling a home can be stressful.
Despite this, 5.51 million existing U.S.
homes were sold in 2017, according
to data from the National Association of
REALTORS®. In many cases, homeowners
choose to work with real estate agents to
facilitate the process of listing, showing and
selling their homes.
Real estate agents are valuable assets.
Agents have neighborhood knowledge, are
educated in pricing trends, can filter phone
calls or emails from buyers who aren’t serious,
and can organize all of the people necessary
for a closing. Real estate agents provide many
services that the average person may not
have the time nor the experience to handle.
When selecting an agent to sell a home,
homeowners may not understand that the
terms real estate agent and REALTOR® are
not interchangeable. Although both must
be licensed to sell real estate, the main
difference between a real estate agent and a

REALTOR® is the latter is a member of the
National Association of REALTORS®. NAR
ensures that members subscribe to a certain
code of ethics.
There are many qualified agents, but an
agent cannot do his or her job well without
some help on the part of the homeowner.
These tips can make the process of selling a
home go smoothly.
zzPrice the home correctly. Homeowners
should trust the agent’s ability to price a home
for the market. Everyone wants to get the
most money possible, but listing the home
for more than it’s worth may cause it to sit
unnecessarily for several weeks or months,
which could raise red flags among potential
buyers.
zzMarket the home. A real estate agent will
list the home via a multiple listing service
(MLS) on a private website, in newspapers,
and wherever else he or she feels is pertinent.
Homeowners can share the listing via social

media and word of mouth to help increase the
chances of selling the home.
zzBe available. Limiting the time an agent
can show the house to potential buyers is
in no one’s best interest. Sellers should be
ready and willing to open their homes, which
is the best way to make a sale. An agent may
suggest a lock box so the home can be shown
when homeowners are not on the property.
zzMake suggested renovations. Agents know
which features can make or break a sale.
Homeowners should be amenable to certain
suggestions, such as neutral paint colors,
removing personal effects and clearing clutter.
zzGive recommendations. Real estate is
a commission-based industry. Agents often
tirelessly put in hours and only reap rewards
if the house is sold. A homeowner who was
satisfied with an agent can then recommend
that person to friends or family.
By working with real estate professionals,
homeowners can sell their homes quickly.
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Accelerate
the Sale

5 real estate agent tips to get your home sold faster
By Erik J. Martin
CTW Features

You’ve got a home you’re itching
to sell in 2019. Problem is, so do
a lot of other people, which can
make it challenging to stand out
in a crowded field – especially in
a market that is starting to favor
buyers a bit more.
So how can you unload your
property more quickly and ensure
a nice selling price? Recognize
the winds of change and adapt
accordingly, the pros agree.
“For the first time in several years,
prices are starting to come down
and mortgage rates are going
up,” notes Aimee Fink, agent with
New York City-based Douglas

Elliman Real Estate. “Sellers that
understand this have better luck
selling their properties. But sellers
who refuse to adjust often sit
on the market with what quickly
becomes stale property.”
Jo Ann Bauer, Realtor with
Coldwell Banker Residential
Brokerage in Scottsdale, Arizona,
agrees.
“Unlike the previous couple
of years, prices are expected
to climb by only 2.2 percent,
according to economists. Hence,
sellers may need to reign in their
expectations and price their
homes more aggressively,” Bauer
says. “Additionally, the Federal
Reserve is expected to raise
interest rates in 2018. That means

buyers will likely be able to afford less, which
impacts sellers.”
But that doesn’t mean you won’t be
successful in selling your home at a timely
pace or fetching an enviable price. Follow
these suggestions from the experts to improve
your chances:
zzPick an experienced agent you can trust.
“Sellers need to educate themselves and
enlist the services of a professional real estate
agent who is knowledgeable in their specific
market,” suggests Bauer. “Make sure your
agent is able to outline a detailed marketing
plan that focuses on getting your home sold,
and not just listed.” Bauer adds that the
marketing plan should include multiple digital
and social media platforms (44 percent of
buyers hunt for properties for sale online as
their first step, per the National Association of
Realtors).
zzGet a head start on the spring seller’s
market without delay. “Now is a good time
to consider listing your home, as buyers are
out there trying to find their next home before
interest rates rise again,” says Jon Tetrault,
a Realtor with Slocum Realty in Warwick,
Rhode Island. “Also, most sellers wait to
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list their houses until spring, which means
there’s much less competition in January and
February.” Bauer echoes that sentiment: “The
key is to be proactive in early 2019 and not
reactive later in the year.”
zzSet the right price – right from the start.
“If a home is priced too high, it will often sit
on the market and become a stale listing that
buyers just pass by,” notes Tetrault. “But if a
home is priced accurately, it will likely sell at
or above the asking price, ultimately netting
you more profit than if you started too high.”
zzMake your home look exceptional. That
means removing clutter, depersonalizing all
living spaces (by removing family photos,
etc.), repainting rooms in neutral colors, and
improving curb appeal. “Good photos of your
home are crucial. This falls on the agent more
than the seller, but you have some discretion
here. So, work together closely with your
agent to have attractive photos taken—get
the best angles, good light, and accent all
the important amenities,” says Joe DiRosa,
agent with RealtyTopia in Berks County,
Pennsylvania. “Photographs of a clean, well-lit
home can make all the difference.”
zzGet your records in order. “Prepare all

OH-70108682

Delaware Gazette

Saturday, March 23, 2019 25

the paperwork necessary for answering
questions from buyers and their agents. This
includes tax bills, homeowners association
receipts, utility bills, appliance and renovation
warranties, mortgage paperwork, land survey
charts, and any contracts related to the
house,” recommends Natalia Karayaneva,
broker and CEO of Propy, a real estate
marketplace headquartered in Palo Alto,
California.
© CTW Features
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Outdoor improvements
that boost home value

W

hether home improvement
projects are design to
improve the interior or
exterior of a house, focusing
on renovations that make the
most financial sense can benefit
homeowners in the long run. The
right renovations can be assets if
and when homeowners decide to
sell their homes.
So how does one get started? First
and foremost, speak to a local real
estate agent who is knowledgeable
about trends in the community.
While a swimming pool may be
something coveted in one area,
it may impede sales in another.
It also helps to study generalized
trends and data from various home
improvement industry analysts to
guide upcoming projects.
The following outdoor projects are
just a few renovations that tend to
add value.
Fire pit: A fire pit is a great place
to gather most months of the year.
Bob Vila and CBS news report
that a fire pit realizes a 78 percent
return on investment, or ROI.
Outdoor kitchen: Many buyers
are looking to utilize their yards
as an extension of interior living
areas. Cooking, dining and
even watching TV outdoors is
increasingly popular. Outdoor
living areas can be custom
designed and built. In addition,
prefabricated modular units
that require a much smaller
commitment of time and money
are available.
Patio: Homeowners who do not
already have a patio will find that
adding one can increase a home’s
value. Patios help a home look
neat, add useable space and may
help a home to sell quickly. The
experts at Space Wise, a division
of Extra Space Storage, say that
refinishing, repairing and building a
new patio offers strong ROI.
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a fire pit
realizes a
78 percent
return on
investment

Deck: Deck can be as valuable
as patios. A deck is another
outdoor space that can be used
for entertaining, dining and more.
Remodeling magazine’s 2018
“Cost vs. Value” report indicates
that an $11,000 deck can add
about $9,000 in resale value to
the home, recouping around 82
percent of the project’s costs.
Door update: Improve curb
appeal with a new, high-end front
door and garage doors. If that’s
too expensive, a good cleaning
and new coat of paint can make
an old door look brand new. These
easy fixes can improve a home’s
look instantly.
New landscaping: The National
Association of Realtors says an
outdoor makeover that includes
well-thought out landscaping can
net 105 percent ROI. Installing a
walkway, adding stone planters,
mulching, and planting shrubs are
ideas to consider.
Many different outdoor projects
can add value to a home.

$11,000 deck can add about
$9,000 in resale value to the
home

well-thought out
landscaping can net
105 percent ROI
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Y ur land. Yo
Yo
Y ur dream.
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Learn about building a custom home on your land.
WayneHomes.com | Delaware: 866 - 848 - 3727

B:10.13”

We build a home that ’s perfectly tailored to you,
with a style that makes you smile every time you
walk through the door. And with a custom-fitted
set of features that makes life simpler and richer.
The most important being that it’s on your land.
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www.FirstCitizensNational.com

Powell Banking Center

9595 Sawmill Parkway │ Powell, OH 43065
(614) 789-9595

Marion Delaware Banking Center

1240 Delaware Ave │ Marion, OH 43302
(740) 383-1200

Marion Eastlawn Banking Center

125 Eastlawn Drive │ Marion, OH 43301
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1st CashBank: You will receive 0.50% cash back on point of sale transactions (up to a total of $2,000) that post and settle to your account during the cycle period. Cash back credited at the end of each monthly statement cycle. Minimum balance to open account is $25.
1st Relationship: Minimum balance of $25 required to open account. Rate may change after account opening. Earn the stated APY on the first $10,000 in the account by meeting both of the following requirements: (1) make 15 debit card transactions during the monthly statement
cycle (ATM and pending debit card transactions do not count towards requirement) and (2) maintain $5,000 in combined balances in qualifying First Citizens accounts. An APY of 0.15% will be paid on balances exceeding $10,000 as long as both of the stated qualifiers are met. If one
or both qualifiers are not met during a monthly statement cycle, an APY of 0.01% will be paid on the entire balance in the account. Stated APY is accurate as of the date of publication.

