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Our staff and agents at Honnerlaw Real Estate are thankful for all our 
wonderful clients who have made this year a great success and to our 

community for reminding everyone that we are #ClintonCountyStrong.
In an effort to give back to our community that we love, we are 
sponsoring a food drive to help those less fortunate.  We will be 

collecting non perishable goods at our offi ce located at 120 Fairway Dr in 
Wilmington until December 11th during normal business hours.  

We want to wish everyone a safe and happy holiday season.

HOLIDAY
& 

THANKSGIVING WISHES

BY SEALED BIDS DUE 
DEC 11, 2020 (5PM) 

102 ACRES
92 AC TILLABLE

92 EAST FORK RD.
NEW VIENNA, OH 45159

CALL JEFF 
HONNERLAW
937-725-7833

FARM 
FOR 
SALE

DROP OFF NON-
PERISHABLE FOOD 

AT OUR OFFICE 
120 FAIRWAY DR 

WILMINGTON OH UNTIL 
DEC 11, 2020 CALL SUE 
WALKER 937-302-8603

FOOD 
DRIVE

In-ground pool
4 bedroom, 3 bath,

den/basement.
Call Cheri Honnerlaw 

937-725-2289

NEW
LISTING

940 FAWN LAKE DR
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The right
MORTGAGE  
for your perfect 
home.

Keep more of your hard-earned money  
with a WPCU mortgage!

At WPCU, we offer:
• Competitive interest rates and closing costs

• Conventional, FHA and VA loan products

• Several programs that are especially designed  
	 to	help	buy	your	first	home

• Flexibility to make your payment at any  
 Member Center or with Online Banking

Wilmington Member Center
161 Carrie Dr., Wilmington, OH 45177

Tricia Reed-Williams
NMLSR ID: 588825
TriciaReedWilliamsWPCU.com
(937) 912-7648 • (937) 479-6031

Ask for details and apply today!

Mortgage loans processed by myCUmortgage, LLC – a wholly-owned subsidiary of Wright-Patt Credit Union. 
All loans subject to credit approval and property appraisal. 

VA loans require a VA certificate of eligibility. WPCU is not acting on behalf of, or at the direction of the FHA, VA, the USDA or the Federal 
Government. 
Wright-Patt Credit Union NMLS ID 510034

Tabetha B.
Member Since 2010

Save Better. Borrow Smarter. Learn a Lot!
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Home buying
during the COVID-19 outbreak

Homeowners know that 
the process of buying a 
home can be both exciting 
and nervewracking. The 
anxiety associated with 
buying a home has hit new 
heights during the outbreak 
of the novel coronavirus 
COVID-19.

Historically low interest 
rates and limited inventory 
has made 2020 an especially 
unique time to buy a home. 
It’s also a competitive and 
potentially expensive time 
to buy a home. While the 
economic consequences 
of COVID-19 have been 
severe, the Federal National 

Mortgage Association, 
also known as Fannie Mae, 
forecasted a significant 
increase in median home 
prices in March 2020. City 
dwellers have scrambled to 
buy homes outside of cit-
ies, where social distancing 
is more difficult and the 
risk of getting COVID-19 
appears greater than it is in 
suburban or rural settings. 
That’s led to a lot of com-
petition among prospective 
buyers.

Prospective home buy-
ers willing to enter the 
hectic fray and shop for a 
home during the COVID-19 

outbreak may benefit from 
knowing what to expect as 
they search for their next 
home.

Get ready for virtual tours. 
Buyers might once have 

scoffed at the notion of 
buying a home they’d only 
seen in videos, but virtual 
tours have become the new 
normal in the wake of the 
pandemic. An April survey 
from the National Associa-
tion of Realtors® found that 
home tours had declined 
sharply. While 98 percent 
of realtors reported taking 
clients on home tours as 

recently as February, that 
number had declined to 63 
percent by April. As many 
regions pause their reopen-
ing plans, prospective home 
buyers should ready them-
selves for virtual tours as 
opposed to in-person home 
tours.

Expect limited inventory.
While home prices are 

up, many people are hold-
ing onto their homes. The 
NAR reports that total 
housing inventory at the 
end of May 2020 was down 
nearly 19 percent from the 
end of May 2019. Buyers 

will have less inventory to 
choose from, so those intent 
on buying may need to pri-
oritize what they need in a 
home and focus on finding 
properties that can fulfill 
those needs.

Expect to move quickly.
Realtors have seen homes 

sell within days of being 
listed, and that has put 
pressure on buyers to move 
quickly. It also highlights 
the importance of finding 
a home inspector before 
your search begins as well 
as a lender who can handle 
quick closings. Ask around 

for recommendations, but 
make sure you have these 
two important professionals 
lined up before beginning 
your search. Doing so will 
give you a better chance of 
buying in an unusual time.

Make the best down 
payment you can afford.

A high down payment 
makes buyers look better 
no matter the state of the 
economy. An offer with a 
high down payment looks 
like a stronger offer, and 
that can make the difference 
between winning and losing 
a potential bidding war.
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Not sure how to get your house 
ready to sell? Fortunately, there 
are steps you can take before 

putting your home on the market to 
increase your chances of receiving 
a solid offer from a buyer. From 
cleaning and staging to repainting and 
depersonalizing, here are 11 things to do 
before you sell your home.

Research your local housing market
First and foremost, make sure to do 

your homework on the value of your 
home. Start by researching the local 
housing market through Realtor.com. 
Take a look at comparable sales in 
your neighborhood to figure out the 
appropriate listing price for your home. 
Pay attention to the various comps’ 
square footage, features and location. 
Finally, think about how they compare to 
your home. For example, your neighbor’s 
home may have sold for $1 million, but 
if your home is considerably smaller, 
you’ll most likely need to list your house 
for less. Of course, a reputable Realtor 
should be able to assist with finding 
comps and determining a listing price 
for your house.

Find a listing agent
Speaking of Realtors, we highly 

recommend enlisting a professional 
real estate agent to list your home. 
You should be able to find a Realtor 
through Realtor.com and word-of-mouth 
recommendations. When interviewing 
a listing agent, be sure to ask about 
their experience in your neighborhood, 
connections to potential buyers and 
social media expertise. The Realtor 
should be able to give you a thoroughly 
laid out plan for how they are going to 
sell your home. For advice on choosing 
the right Realtor, check here.

Buy more light bulbs
Go ahead and stock up on light bulbs. 

When showing your house to potential 
buyers, all light fixtures and lamps will 
need to be turned on. For this reason, 
it’s important that all lights in your home 
have working light bulbs.

Give your house a deep clean
First impressions mean a lot. So don’t 

let foul smells, dirty floors or dusty 

surfaces make a bad one on a potential 
buyer. Before listing your home (and 
throughout the selling process), give 
your home a deep clean. This means 
cleaning toilets, wiping down surfaces, 
mopping floors, cleaning rugs and 
scrubbing bathrooms. Consider calling 
in the professionals (think: Stanley 
Steamer and a housekeeper) to ensure 
that your place is in pristine condition.

Declutter the home
Decluttering and organizing your 

space will go a long way in appealing to 
potential buyers. When a home is clutter-
free, buyers are able to focus on the 
actual home instead of on the junk, knick 
knacks and overflowing closets. For 
advice on how to purge your belongings 
before a move, check here 

Call a handyman
When selling a house, you should have 

your handyman on speed dial. Make sure 
anything and everything that needs to 
be fixed (think: locks, hardware, leaky 
faucets, running toilets, cracks in the 
walls, broken appliances, squeaky doors, 
etc) has been taken care of before listing 
a home. Otherwise, buyers may think 
your home hasn’t been well taken care 
of, which can be a turn-off for many. For 
advice on how to find a handyman when 
you move, check here.

Paint the walls
Now’s the time to re-paint your home. 

Start by painting over those bright 
orange and green walls with neutral 
colors. Stick to whites, light grays, light 
beiges, and “greige” wall colors. These 
shades will make your home appear 
bigger, brighter and more welcoming. 
Adding a fresh coat of paint to your 
home will also help cover the wall’s 
imperfections and convey a blank slate 
to potential buyers.

Stage your home
According to multiple studies, 

staging a home really can help it sell 
faster and for more money. Fortunately, 
staging your home’s interior is easy and 
affordable. Here are 10 ways to stage a 
home on a budget before listing it for 
sale. Don’t forget to also spruce up your 
home’s curb appeal when staging the 

home. After all, the outside of the home 
is the first thing potential buyers will 
see when they pull up for a showing. 
So make sure that the grass is cut, the 
yard is landscaped and the knick knacks 
are gone (think: gnomes and children’s 
toys). If your home is looking a bit 
rundown, you should also consider 
adding a fresh coat of paint to the 
exterior walls.

Hire a professional photographer
Given that many potential buyers 

search for homes online, it’s crucial to 
include high quality, professional photos 
in your online listing. Without excellent 
high resolution images, potential buyers 
may (sadly) overlook your home. So 
before putting it on the market, go ahead 
and hire a professional photographer to 
snap photos of your clean and staged 
abode. Keep in mind that a Realtor 
should be able to help with finding a 
photographer, so be sure to ask who they 
use when interviewing real estate agents 

for the job.

Rent a storage unit
Selling a home successfully will 

involve some decluttering and purging 
of your belongings. For this reason, go 
ahead and rent a temporary storage 
unit before selling your home. Having 
a self-storage unit nearby will give you 
somewhere to temporarily place all 
of your extra stuff when staging and 
showing the home.

Depersonalize your home
When selling a home, you want to 

strike the perfect balance between 
depersonalization and creating a warm, 
welcoming home. This means putting 
away the majority of framed photos, 
bulletin boards and personal items 
(think: photo albums, magazines, toys, 
equipment, awards, etc) throughout the 
home. Leave a few nice, framed photos 
around the house to make the home 
appear inviting and lived in.

undefined
First State Bank-Wilmington

70212196

Do These 11 Things 
Before Putting Your Home on the Market
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Proud A�  liate member 
of the 

Clinton County 
Board of Realtors

Serving Clinton County Ohio since 1838

fsb4me.com

937.382.1057

OH-70212196
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CLINTON COUNTY BOARD OF REALTORS SCHOLARSHIP AWARD

This $500.00 Scholarship shall be awarded to 1 (one) graduation Senior from each of 
these schools: Blanchester, Clinton-Massie, East Clinton and Wilmington HS.

The following criteria must be achieved in order to be considered for this scholarship:

1. Grade point average of 3.0 or above.
2. Plan to attend a college or university in the State of Ohio.
3. Have a “Go-Getter” type spirit, with deep beliefs in the American Enterprise System.

Full Name ____________________________________________________________ 

Date of Birth ________________

Address ______________________________________________________________
Street     City    Zip         Phone

I am planning to attend ____________________________and major in _______________
College/University

Name of HS currently attending: ______________________________________________

On separate sheet, please answer the following:

MY GOALS AND DREAMS FOR THE NEXT FIVE YEAR PERIOD OF TIME:

MY GOALS AND DREAMS FOR THE NEXT TEN YEARS:

After completing the questions, please make sure your name is on the top of the paper and 
attach it to this application.

RETURN COMPLETED APPLICATION TO CLINTON CO. BOARD OF 
REALTORS, PO BOX 772 WILMINGTON, OH 45177
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Cell: (937)302-8576
Email:Christina@plumtreerealty.com
Website: Christina.plumtreerealty.com

2019 Vice President of Sales

Call Christina Strickland today
Your Clinton County Real Estate Expert! 
Everything I touch, turns to sold!

LOOKING FOR AN EXPERIENCED 
REALTOR YOU CAN TRUST TO 
BUY OR SELL A HOME? 

CHRISTINA STRICKLAND
YOUR LOCAL REALTOR
Certified Negotiation Expert Designation 
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CLINTON COUNTY BOARD OF REALTORS 
AFFILIATE MEMBERSHIP OPPORTUNITIES

PRESIDENTIAL
LEVEL

Benefits Include:

EXECUTIVE
LEVEL

Benefits Include:

BASIC
LEVEL

Benefits Include:

•	Inclusion on Board website 
along with a link to your 
business.

•	2 free meals at our monthly 
meeting/ luncheon.

•	Newsletter feature.
•	Opportunity to network 

and distribute company 
materials.

•	1 free meal at our monthly 
meeting/luncheon.

•	 Inclusion on Board website 
along with a link to your 
business.

•	Opportunity to network 
and distribute company 
materials.

•	1 free meal at our monthly  
meeting/luncheon.

•	Opportunity to network 
and distribute company 
materials.

•	Inclusion on the Board 
website.

Business Name:  _______________________________________________________________

Address: ______________________________________________________________________

Phone: _______________________________________________________________________

Email: ________________________________________________________________________

Contact Person: ________________________________________________________________

Website: ______________________________________________________________________

We wish to join at the following level:

_____  Presidential ($500)   ________  Executive ($300) ______ Basic ($200)

Please return this form and payment to  
Clinton County Board of Realtors PO Box 772, Wilmington, OH 45177

Fall Focus on Real Estate
November 21, 2020

Board of Realtors
Clinton County

CLINTON COUNTY BOARD OF REALTORS
2020 AFFILIATE INFORMATION

Basic Level ($200)
•	Fairway Independent Mortgage 

– Sarah Roe
•	LCNB
•	Peelle Law Offices
•	Phillips Insurance Associates
•	Shelton Home Inspections
•	Southern Hills Community Bank
•	Techne Title
•	Trico Title Inc.
•	Wilmington News Journal

Executive Level ($300)
•	Loan Depot
•	Merchants National Bank
•	Peoples Bank
•	Western Ohio Mortgage
•	Wright-Patt Credit Union

Presidential Level ($500)
•	American Homeland Title
•	First Financial Bank
•	Slyman Insurance Group
•	Wilmington Savings Bank
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259,500 1321 GREENFIELD SABINA ROAD
Situated on well manicured grounds, this stunning resi-
dence contains (1,352 square feet) featuring spacious 
front living area as well as family-TV room open to 
dining and lite and bright kitchen (all appliances stay!!); 
upper level (816 square feet) shows two family bed-
rooms with second full bath; total 2,168 square feet; 
wood deck perimeter around pool off rear of home; just 
minutes south of Sabina.  Butch Peelle

209,500  1968 S. CLARKSVILLE RD
Clinton Massie area; pretty and private in the country. 
Four bedrooms, 2 1/2 baths are in this two story 
colonial home!! In addition to two car attached garage, 
there is also a 20X30 garage, storage or work area 
building; situated on 1.384 acres, this Clinton Massie 
home, this pretty home, even though may need floor 
coverings throughout has been priced accordingly and 
will not last long.  Butch Peelle

129,900  6674 GREENFIELD SABINA ROAD - SABINA
Nice country 3 bedroom, 1 1/2 bath, family room or 4th 
bedroom, nicely painted, newer appliances, on demand 
water heater, and metal roof. Garage was partially 
converted to living space.  Connie Gray

29,900  120 WELLER ST - REESEVILLE
If your looking for a fixer upper than look no further; this 
manufactured home on just over 1/2 acre offers split 
floor plan, 3 bedrooms, 2 baths, dine-in kitchen and 32 
x 24 detached garage. Cash buyers only. Robyn Clifton

129,500  691 N. SPRING STREET
Very sharp 1 1/2 story North Wilmington home shows off car-
peting throughout nice size living room, dining or family room, 
cute kitchen (matching stainless steel range and refrigerator 
to stay) & 1/2 bath on the main floor; upper level contains 2 
nice size bedrooms & full bath, ample storage; deck off rear of 
home. Fenced in rear lawn; this cutie will not last long. Seller 
reserves window treatments and certain other items which 
have sentimental value.  Butch Peelle

109,500  167-171 N. MULBERRY ST
Two unit investment property with substantial income; 
tenants pay all utilities; income on both units totals 1,400; 
owners are requesting tenants to stay. Butch Peelle

259,500  411 N SPRING STREET
This beautiful property, is eligible for an FHA loan (3 
1/2% down, if you live in one of the apartments as 
your residence and rent the other three out; (the other 
3 units bring in a net of 1,640 per month; more than 
enough to make your loan payment); separate utilities 
for all units; you can purchase this beautiful property at 
411 N. Spring Street.  Butch Peelle

120,000  55 E LOCUST STREET
Beautifully portrayed is a part of this building; 824 
square feet office area on main floor including 
reception area and very spacious office; owners pay all 
utilities which records show they average 150/month. 
Most recently rented for 500/month on the downstairs; 
both the lower level & upper level to be available 
November 1st.  Butch Peelle

875,000  1682 ALEX DRIVE
The most exquisite piece of commercial property that 
we have had the opportunity to present to the public; 
formerly Littletons Home Care near the US Post Office 
this one floor plan building contains 12,260 sq. ft.; 
spacious lobby!!  Butch Peelle

GIBSON ROAD – 2 ACRES  23,500
MORROW WOODVILLE ROAD – 10 ACRES 119,900
SINKING SPRINGS RD -  5.2 ACRES Lot 7 45,000
SINKING SPRINGS RD -  5.239 ACRES Lot 6 45,000
SINKING SPRINGS RD – 5.2 ACRES Lot 5 45,000
SINKING SPRINGS RD – 5.0 ACRES 50,000

129,500  604 MEAD STREET
Situated on pretty corner lot, this 1 1/2 story cape cod 
shows hardwood in living room, pretty kitchen (range 
& refrigerator to stay!!); two bedrooms and full bath on 
the main floor; nice size dormitory bedroom, storage, 
full basement; also, one car attached garage, central air; 
needs creative energy to restore its charm and charac-
ter. Property being sold in as is condition. Butch Peelle

89,500  1186 STATE ROUTE 134 N.
One floor plan ranch contains living room, TV-game 
room, eat-in kitchen (all appliances will stay!!); three 
bedrooms, full bath; being sold as is for the sake of 
Mothers Medicaid care. Pretty rear lawn. Butch Peelle

79,500  175 S. COLLEGE ST - SABINA
With some interior updating, this home will be a cutie. 
. . but you can still MOVE RIGHT IN!! Private and pretty 
rear lawn. Butch Peelle

72,500  463 HOWARD STREET
In need of some touchin’ up and decorating, this one floor 
plan home contains nice size living room, kitchen with 
wood wall and base cabinets, three bedrooms, full bath, 
fenced in rear lawn; even though not perfect, homes in 
this price range are not often available. Butch Peelle

189,500  311 LEYLAND PARK DR
Rare opportunity, pretty and private condominium 
showing off beautifully enhanced kitchen open to living 
area and rear sunroom; also, a THIRD bedroom and 
FULL BATH on main floor; upper level contains TWO 
BEDROOMS AND SECOND FULL BATH; beautiful view 
very private off the rear deck of this home; not quite 
ready to show but decided to put it out there anyway. 
Butch Peelle

159,500  975 PRAIRIE AVENUE
SWEET!! This cute doll house contains carpeted living 
room, cool TV room looking over rear patio and well 
manicured rear lawn; also, lite and bright kitchen, three 
bedrooms, 1 1/2 baths, central air, one car garage; 
pretty and private rear lawn!! Butch Peelle

137,500  360 VIRGINIA CIRCLE
Located in quiet area of north Wilmington, this attrac-
tive home contains nice size living room with fireplace, 
family room, kitchen with wood wall and base cabinets, 
two bedrooms, full bath on the main level; lower level 
contains TV room, kitchenette, and additional living 
area; very cool home but due to circumstances home 
is being sold as it is; pretty and private real lawn; 
central air. Butch Peelle

129,500  459 N SPRING STREET
Stunning is the interior decor of this north Wilmington home; 
shows off beautiful living room open to dining area, family-TV room 
(or third bedroom); lite and bright kitchen (all appliances stay!!) 
as well as full bath and utility hookups on the main floor; upstairs 
shows two bedrooms and second full bath; attractive private rear 
lawn; carriage house with two car garage; homes within this 
condition within this price range do not last long. Butch Peelle

152,500  449 N WALNUT ST
This attractive 2 story home, situated on desirable 
N. Walnut Street contains original hardwood flooring 
throughout living area/dining room; also, half bath, 
powder room and utility hookups on main floor; upper 
level contains 3 bedrooms & full bath; there is a cool 
wood deck off rear of home overlooking beautiful 
foliage offering much privacy. Butch Peelle

99,500  655 ROMBACH AVENUE
Older two story home in need of some TLC however 
still has that old world charm with hardwood floors, 
natural woodwork, double stairwell and pocket doors. 
Features include large foyer, living room, formal dining 
room, kitchen w/butlers pantry, first floor master and 4 
additional BR’s on second story, partially finished attic, 
2 full baths and more. Robyn Clifton

79,900  85 HULSE STREET - SABINA
Just starting out or looking to downsize then look no 
further. This charming home features 3 season enclosed 
front porch, spacious living room, 2 bedrooms, dine-in 
kitchen, laundry room and large back yard. New roof 
October 2020 (complete tear off) Robyn Clifton

179,500  359 N. MULBERRY ST
This absolutely cool Wilmington Vintage home contains 
spacious living and dining area, kitchen with an 
abundance of cabinets (all appliances to stay!!); cozy 
TV room, BEDROOM and half bath round out the down-
stairs; THREE BEDROOMS, full bath, ample storage 
upstairs; terrific carriage house with room for two car 
garage as well as work area. Beautiful and spacious 
home and property!!  Butch Peelle

224,500  1360 WESTMOOR DR
Spacious tri-level home featuring, living room, family 
room w/woods stove insert, DR, Rec Room, 5 bed-
rooms, 2 1/2 baths, kitchen w/ breakfast area, 2 car 
garage and fenced yard. Robyn Clifton

165,000  86 W. WASHINGTON ST - SABINA
Nicely renovated 4 bedroom, 1 1/2 bath home with 
1st floor master. Home features new vinyl plank 
flooring, carpet, paint, kitchen, electric upgrade, gas 
water heater, gas FA Furnace, Central Air, Champion 
Windows, Gas oven/range, and Refrigerator. Detached 
2 car garage, storage shed, rear deck and situated on 
a corner lot. Connie Gray

189,500  73 KNOLLS DRIVE
Situated in quiet country subdivision, this ranch style 
home is being sold as is; living area opens to dining and 
kitchen; three bedrooms, two full baths, FULL BASE-
MENT JUST WAITING TO BE FINISHED!! Two car garage, 
central air. PRETTY IN THE COUNTRY!!  Butch Peelle

174,900  947 WILLIAMS DRIVE
With easy access to by-pass this move in ready cedar 
sided ranch home offers formal living room, family room 
w/WBFP, dine-in kitchen, 3 bedrooms, 2 full baths, 2 car 
garage, fenced yard and more.  Robyn Clifton

319,000  1014 HICKORY TRAIL
This stunning ranch home with over 3400 sq.ft. has 
everything you could want in a home featuring LR w/
vaulted ceiling, gas FP, equipped kitchen w/island, 
granite countertops & breakfast area, formal DR, 4 
BR’s, 3 full baths, 4 seasons room, full finished walkout 
basement w/gas FP, kitchenette, covered deck over-
looking the woods, 2 car garage & more. Robyn Clifton

269,900  825 W CHAMPLIN ROAD
Beautiful property with 3 bedrooms, 3 full baths, 
attached 2 car garage, handicap elevator & chair lift, 
walk out basement with patio area, rear deck with 
complete privacy, black top drive, 3 storage buildings, 
back up generator, pond, and situated on 5.745 acres. 
This is a rare find!  Connie Gray

160,000  257 W. WASHINGTON ST - SABINA
Sabina charmer, beautifully & completely remodeled 
two story w/4 BR’s, 2 full baths, w/1860 square feet of 
living space plus 900 square feet unfinished basement 
& 2 car det. garage; all new appliances, butcher block 
island, new double hung vinyl windows, walk-in clos-
ets, en-suite master bath w/jacuzzi tub, stand alone 
shower and double vanity. Tom Jarrell

36,500  49 W MAIN ST - MARTINSVILLE
Great home to flip! In the past this home was a doll 
house and could be again!! Patricia Rudduck

NEW

NEW

PENDING

PENDING

PENDING

NEW NEW COMMERCIAL PENDING

PENDING PENDING PENDING PENDING

PENDING PENDING PENDING PENDING

NEW PENDING PENDING NEW

PENDING PENDING NEW PENDING

PENDING PENDING PENDING PENDING

OH-70212193

“The Real Estate  
          Professionals”

822 Rombach ave.,  
Wilmington, oh 45177

      BUS: (937) 382-5538    
      FAX: (937) 382-7109

WEBSITE:  WWW.peelle-lundy.com

Walter “Butch” Peelle 
937-725-7091 
butchpeelle@gmail.com
• Have a beautiful wife
•  Have two great daughters Tracey & 

Zach, Carrie & Doug
•  Very cool grandkids Peyton, Paige, 

Parker, Jillian!!
•  Author of two books “Dream Big 

Never Give Up” and “1”
• Involved in over 5000 sales!! 

Jared Holmes 
937-218-3019 
Jrholmes1842@gmail.com
• Born and raised in Wilmington
• Licensed realtor since 2010
• Appraiser
• USMC Veteran
•  Currently lives in Wilmington  

with wife and pets

Connie Gray 
(937) 205-2125 
conniecredittgray@gmail.com
•  Full Time Realtor since 2002 working 

with both buyers & Sellers
•  Am a farmers’ daughter born and 

raised in Highland County (Lynchburg)
•  Married and currently live in Blanchester
•  Member of Local, State, and National 

Association of Realtors
•  Free Market Analysis and Consultation

Robyn Clifton 
937-725-7253 
rclifton21@frontier.com
•  Born and raised on a farm in Wilmington
• Licensed full time Realtor since 1994
•  Clinton County Board of Realtors – 

President
•  Cincy Magazine 2018, 2019 & 2020 

and Forbes 2019 & 2020
•  Married with 2 children and 1 

granddaughter

Patricia Rudduck 
937-218-6646 
patriciarudduck@yahoo.com
• Born and raised in Wilmington
• Mother of two grown children
• Grandmother of three
• Sold real estate for 35 years
•  Works in residential,  

commercial & land

James R Bisig 
937-901-6482 
bisigautomotive@gmail.com
• Wilmington area native
• Licensed realtor since 2020
• Local business owner
• Member of our local Lions Club
• Married and 3 children

Thomas (Tom) Jarrell 
(937) 527-4607 
thomasjarrell@msn.com
• Life long resident of Clinton County
• Former business owner
• Married with two grown sons
•  Specializing in Residential, 

Commercial, Foreclosures,  
Short Sales

• Works with Both Buyers and Sellers

BUILDING LOTS
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Returns on home 
improvement projects 
vary. In its annual Cost vs. 
Value Report, Remodeling 
magazine notes the 
projects that yield the best 
returns on investment in 
a given year. But a host 
of factors, including the 
type of market (buyers’ 
or sellers’) and the 
region where the home 
is being sold, ultimately 
combine to determine if 
homeowners’ investments 
in home improvement 
projects will provide the 
returns they were hoping 
for.

Though there’s no way 
of guaranteeing a home 
improvement project 
will yield a great return, 
real estate professionals 
often cite improving curb 
appeal as an excellent 
way to attract prospective 
buyers and potentially get 
the asking price or more 
when selling the home. 
Improving curb appeal 
makes even more sense in 
today’s real estate market, 
when many people do 
their own searching via 
real estate websites such 
as Trulia or Zillow. When 
using such sites, buyers 
will likely be less inclined 
to click on a listing if 
exterior photos of the 
property are not eye-
catching.

Various projects, 
including tending to 
lawns and gardens, can 
improve curb appeal. An 
added benefit to focusing 
on landscaping to improve 
curb appeal is it promotes 
spending time outdoors 
in spring and summer. 

In addition, many lawn- 
and garden-related 
home improvement 
projects need not require 
professional expertise. 
 
Maintain a lush  
green lawn. 

Lawns that fall into 
disrepair may not 
give buyers a correct 
impression about how 
homeowners maintained 
their homes. Lawns with 
multiple dead spots and 
grass that appears more 
brown than green may 
lead many buyers to 
assume that the home’s 
interior was equally ill-
cared for. Maintaining 
lush green lawns is not 
as difficult as it may 
seem. Applying fertilizer 
and aerating at the 
appropriate times of year 
(this varies by region) 
can promote strong roots 
and healthy soil, making it 
easier for grass to survive 
harsh conditions like 
drought. When watering 
in summer, do so in early 
morning or evening so 
as little water is lost to 
evaporation as possible.

Address brown patch. 
Even well-maintained 

lawns can fall victims 
to brown spots. 
According to the lawn 
care professionals 
at TruGreen, lawns 
in regions with hot 
temperatures and high 
humidity can be infected 
with brown patch, a 
common lawn disease that 
is caused by fungus, which 
can produce circular areas 
of brown, dead grass 

surrounded by narrow, 
dark rings.  Penn State’s 
College of Agricultural 
Sciences notes that 
removing dew that 
collects on grass leaves 
each morning, which 
can be accomplished by 
mowing or dragging a 
water hose across affected 
areas, can be an effective 
way to reduce brown 
patch. Homeowners 
without much lawn care 
experience can consult 
professional landscapers 
to address the issue. But 
those looking to sell their 
properties should note 
that buyers often walk the 
grounds of homes they 
are considering buying. 
So addressing any issues 
on the lawn should be a 
priority for sellers.

Confine dogs to  
certain areas.

Dog owners may want 
to let their pets roam 
free in their yards. But 
homeowners about to 
put their properties up 
for sale may want to 
confine their four-legged 
friends to certain areas. 
That’s because dog urine 
can be high in nitrogen. 
Nitrogen itself is not 
harmful to lawns, but in 
high concentrations it can 
contribute to yellow or 
brown spots. Also, highly 
acidic dog urine may even 
adversely affect pH levels 
in the soil.

Curb appeal can go a 
long way toward helping 
homeowners sell their 
homes, and a lush lawn 
can be used to catch the 
eye of prospective buyers.  

undefined
Zc 630-Better Homes/Big Hill Real Estate
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3 ways to use your lawn 
to improve curb appeal
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Proud A�  liate member 
of the 

Clinton County 
Board of Realtors

Serving Clinton County Ohio since 1838

★ MY LISTINGS ★ 
They are all Pending or Sold!!

Thinking of Selling?  
Let me take you from Market Analysis to SOLD!

Possibly Selling in the Next 1 to 5 Years?  
Call me so I can guide you to Top $$$$$$$$

31+ Years Selling and Over $48,000,000 in Volume!
Selling Homes, Investments, Farms and Lots!

Happy 
Thanksgiving

Thanks to all my past customers,  
clients, friends, and family who have  

helped me with past Referrals!!
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Still Renting? Are you unsure if you can afford to buy? Is your credit good enough? We can 
help you to get these answers, so you can call yourself a HOMEOWNER!! We represent Buyers 

& Sellers of all levels. Call us and we will guide you with ease on your next transaction.

Meet our Real Estate Agents. Call today to speak to one of them about your Real Estate needs.

Local Agents,  
Local Knowledge

Through the 2020 Pandemic, the Real Estate 
market, in our county, has held strong.

It has been challenging the last 8 months, 
Showing & Listing properties.  Temperatures 
taken, masked-up, gloves on and sometimes even 
shoe booties.

It has been called “uncertain times” and often we 
felt the uncertainty.  What was happening? What 
is going to happen?

We wondered how this Pandemic was going to 
affect us, as Realtors.  As it was recommended, we 
worked from home, with only 2 working in the 
office each day.  It was quiet, no ringing phones, 
and no walk ins. Little by little, we heard the sweet 
sound of ringing phones and masked people walk 
through the door.

From March 2020 thru mid-November 2020 
we have been busy with Buyers and Sellers. 130 
properties have closed with Bennett Realty, LLC 
through this Pandemic.  

It is a Seller’s Market.  If you are interested in 
selling your home, call us. There is a Buyer out 
there looking for your home!  If you’re a Buyer 
looking for a home, we can help you with that too.  
What better time to buy, than now, interest rates 
are low!!

Bennett Realty, LLC has 27 knowledgeable 
Real Estate agents that could assist you.  Each 
specializing in Residential, Land, or Commercial 
properties.   

Looking for a rewarding career in Real Estate?  If 
so, give us a call and we would love to talk to you! 
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Jeff 
Bennett

937-725-7199

Marsha
Bennett

937-725-7510

Taylor 
Jaehnig

937-728-3062

Angela
Sewell

937-725-7419

Belly
Arehart

937-725-8465

Tammy
Jones

937-768-6734

Meredith
Smith

937-657-8074

Larry
Britian II

937-725-2558

Bill
Miller

937-725-2126

Kevin
Snarr

937-728-4724

Danial
Carroll

908-489-9751

Clint
Martin

513-260-9941

Roger
Sprague

937-725-5121

Sara
Dixon

937-728-6605

Mike
McCarty

937-673-0424

Terri
Streber

937-302-6362

Heath
Fetter

937-725-2000

Donnie
Fleak

740-572-0384

Bob
Germann

937-218-2448

Sherri
McIntosh

937-302-8810

Brian
Prickett

937-302-0307

Ray
Sarkees

937-725-3066

Lori
Tumbleson

937-728-7123

Alicia
Wheeler

937-725-8103

Ellen
Hill

937-728-1289

Cynthia
Seebohm

937-725-8875


